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We commend to underwriters who are interested in the com- 
pulsory classification question the paper read before the North- 
western Association in Chicago by A. A. Crandall, which is 
elsewhere reprinted in part. This paper only reiterates and 
confirms the statements published at various times by THE 
SPECTATOR that the present system of rating risks is a farce, 
and that the necessity of learning by reliable data the cost of 
insurance is the first requirement of an “ adequate” rate. This 
agitation of a reform method in rate-making is a healthy sign. 





THERE is getting to be a little too much of the individual 
underwriters in the fire insurance business for the safety and 
protection of propertyowners, We have had some very strong 
illustrations of the difficulties that propertyowners who sustain 
losses by fire encounter in collecting the amounts due from the 
individual underwriters, and the multiplication of these unorga- 
nized free writers, having no corporate responsibility, is calculated 
to greatly increase the difficulties. There is always a degree of 
uncertainty attaching to such policies that leaves the insured in 
doubt as to whether or not he can realize the face value of them 
in case his property is destroyed by fire, in addition to which 
being himself, as a rule, a member of such inchoate body, he 
must sustain his proportion of the loss. If, after all, he has to 
bring suits against his associates to recover his insurance, he finds 
himself saddled with an interminable litigation, during which 
time he is deprived of the money that should have been paid him 
promptly on the occasion of his loss. The history of these 
Lloyds and individual urderwriters is not calculated to give the 
greatest amount of confidence to those who are well informed 
regarding them, but so long as they seem to offer cheaper insur- 
ance than the regularly organized companies do, there will 
always be found a certain number of propertyowners who will 
buy their policies and think themselves insured. Cheap insurance 
is costly at any price, and in the hour of need is apt to prove 
troublesome and untrustworthy. 





THE SpecTATOR has quite an army of correspondents who 
furnish us with valuable contributions from various insurance 
centres in this country and elsewhere. One of these, located 
at New Orleans, writes over the signature of “ O’Hagerty,” and 
does not fear to criticise men and things in a forceful manner 
when circumstances seem to call for criticism. The Insurance 
Herald assumes to have discovered that our correspondent is 
no less a person than Colonel Simeon Toby, known of all un 
derwriters as a severe critic of insurance matters and a genial 
and most companionable gentleman in private life. Colonel 


Toby will no doubt answer for himself in this matter, for he is 
hot a person to shirk responsibility for anything that emanates 
from his caustic pen when the assumption of responsibility 
seems necessary, but for ourselves we religiously observe the 
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rule that prevails in all well regulated newspaper offices and 
never reveal the name of any contributor to our columns who 
uses a nom de plume. But what difference does it make 
whether or not Colonel Toby is “ O’Hagerty ” or ‘‘ O’Hagerty ” 
identical with Colonel Toby? The question for consideration 
is, “Are the criticisms of ‘ O’Hagerty’ well founded?” If 
they are, they are unanswerable; if not, pitch into them, regard- 
less of who wrote them. It was scarcely necessary for The 
Herald to devote a coiumn and a half “of space that might 
otherwise have been put to some valuable use”’ in an effort to 
prove that “O’Hagerty” and Colonel Toby are one and the 
same person. Why not discuss the vexed problems “ who wrote 
Shakespeare or the letters of ‘ Junius.’ ” 





THE constitutionality of the anti-rebate law has been affirm- 
atively settled in New York State, and the giving of rebates to 
persons assuring their lives is now a recognized misdemeanor, 
for which the guilty person may be prosecuted and punished. 
In Pennsylvania the courts have also sustained the constitution- 
ality of the law prohibiting rebates. Judge Wright of Baltimore, 
however, has just held that the law enacted in Maryland is un- 
constitutional, for the reason that it discriminates between 
State companies and those of other States doing business in 
Maryland. The legislature of that State adopted the form of 
the Massachusetts law, that is generally regarded as effective, 
but added the following clause thereto : 

It shall not be lawful for any company organized under the laws of any 
other State or country, or its representative, to procure for any person seek- 
ing life insurance a State license for the purpose of allowing to such person 
a rebate. 

Maryland companies, it will be noted, are not prohibited 
from procuring such licenses, and this, we presume, is where 
Judge Wright finds the law discrimating and consequently un- 
constitutional. It is well to know its weakness in order that 
it may be remedied; for while rebating cannot be stopped by 
statutory enactments, it is just as well to have a law under 
which offenders, when caught, can be punished. A paragraph 
which we print in this issue shows how the Northwestern pro- 
poses to treat rebating. An agent in Brooklyn having been de- 
tected in giving a rebate, was promptly dismissed from the ser- 
vice of the company, and the policy upon which he had given 
a rebate was taken up. If there existed an agreement among 
the companies that none of them would employ an agent who 
had been dismissed by any one of them for rebating, the Brook- 
lyn gentleman would indeed find his occupation gone. But 
there is no such agreement, and as the man was one who “ got 
business’ we expect soon to see him in the employ of some 
other company, if he is not already. We suggest as the quick- 
est and most effective way of putting an end to the rebate prac- 
tice tnat efforts be made to induce the companies to sign a doc- 
ument, to be treasured in the archives of the National Associa- 
tion of Life Underwriters, something like the following : 


Whereas, The practice of giving rebates to the assured is recognized by 
all reputable life underwriters as an unmitigated evil, and made a crime by 
the statutes of several States, the undersigned, representing the companies 
named, hereby agree : 

1. That they will dismiss from their service any agent, sub-agent or other 
employee found guilty of giving a rebate. 

2. That we will not employ, in any capacity whatever, or permit to be em- 
ployed in our service, any person who has been dismissed from any company 
for giving rebates. 


An agreement to the above effect, signed by all the compa- 
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nies, or by half a dozen of the more prominent ones, will put 
an end to an evil that has assumed the most demoralizing mag- 
nitude, and it is the only way in which it can be stopped. At 
the recent meeting of the National Association of Life Under- 
writers it was stated that all the companies were in favor of 
abolishing rebates. We suggest that the executive committee 
of that body ascertain if that statement is true by calling upon 
the officers of the companies to sign a document similar to the 
above. We anticipate that there will be plenty of wriggling if 
the question is put before them in such a positive shape, but it 
will be worth something to know just who the wrigglers are. 





THE difficulty that has existed for a long time between the 
Board of Fire Underwriters and the Edison Electric Light 
Company is liable to interfere with the illuminations intended 
for the Columbian parade on the evening of October 12. Many 
merchants and others contemplate illuminating their buildings 
and decorating them on the outside with incandescent lights, 
but the Edison people use in their system of lighting a grounded 
wire. This has been declared to be dangerous by the under- 
writers, and notice was served six months ago on all electric 
lighting companies that the use of a grounded wire would not 
be tolerated after October 1. The Edison people declare that 
there is no danger in such a wire, and have refused to modify 
their system. The survey department of the board of under- 
writers have been studying the subject of electric lighting ever 
since its first introduction, and have employed some of the best 
known electrical experts to aid them in their investigations. As 
a result, the grounded wire has been declared dangerous. It is 
stated that no more inspections will be made by the underwri- 
ters of Edison equipments until that company abandons the use 
of the grounded wires, and without such inspection and ap- 
proval the companies will not insure the property thus im- 
periled. There is a difference of opinion between electrical 
experts on the subject, but propertyowners are more interested 
in the action of the underwriters than in the dispute between 
éxperts. At present grounded wires are prohibited, and policy- 
holders will do well to govern themselves accordingly. It is to 
be hoped, however, that some arrangement will be reached so 
that the great Columbian parade may not be interfered with or 
any plans for illumination interfered with. 





THE Board of Aldermen of New York city last week voted to 
permit several street railroads to adopt the trolley system of 
electrical propulsion. There has been a great deal of opposition 
to the trolley system, and it was scarcely believed that its use 
would ever be permitted in the streets of New York, but there is 
no accounting for politics, and the Aldermen have been brought 
by some means to regard it favorably, as is indicated by their 
action. It is, stated that the fire underwriters propose to 
protest against the adoption of this system, and will ask 
for a hearing upon the subject before the permit is finally 
granted. It is asserted that the underwriters claim that there is 
great danger of fires being caused by electric wires so highly 
charged as the wires of the trolley system must necessarily be, 
but this does not agree with the expressed opinion held by prom- 
inent fire underwriters about a year ago. At that time, one of 
our neighboring cities was about to be inflicted with the trolley 
system and some of the authorities appealed to the underwriters 
of New York for their experience in regard to the dangers of 
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the system, and they were at that time unanimous in stating 
that they saw no danger in it. One of the authorities of the 
New York Board stated that they had no record of any fires 
having been caused by the high service electrical current and 
had no reason to apprehend any danger from the adoption of 
the trolley system. Quite a number of fire underwriters, who 
reside in the city referred to, signed a petition requesting the 
authorities to grant the railroad company the privilege of putting 
up the trolley system in one or more of its principal streets. If 
they have now become convinced that the system is dangerous, 
they must have been studying the results in other cities more 
carefully during the past year than they had before. However 
they may differ in opinion as to the danger inherent in the 
trolley system, they would probably be unanimous in declaring 
that any system that is dependent upon overhead wires strung 
upon poles, in a city as populous as New York, is a nuisance 
from every other point of view. As connected with their business, 
their chief objection to it probably would be to the obstruction 
caused by thewires in fighting fires, as all overhead wires interfere 
with the operations of the firemen. It is to be hoped that New 
York will be spared the trolley system, but the objections to it, 
we think, will be based upon other grounds than the danger it 
threatens to property by fire. 








SPECTATOR SURVEYS. 


THE local board in March last gave notice to the Edison Electric Lighting 
Company that on and after October 1 the board inspectors would decline to 
grant certificates to the Edison system of wiring unless the third wire device 
was abandoned. The Edison Company at hrst affected indifference to this 
action, and latterly has treated the board with an assumption of superiority by 
practically denying them right to interfere. As the board has recently reiter- 
ated its prohibition of the third wire system, it will soon be settled whether 
the refusal to insure property endangered by the third wire system really 
amounts to anything. There has been some talk of injunction and mandamus, 
but the lawcannot compel the companies to write policies on such risks, and 


the talk of law is puerile. 
‘ * * * 


THE political partisans among the underwriters of all classes have begun to 
show some activity, and there is a Cleveland club as well as a Harrison club 
now organized. For the next four weeks these clubs will interfere with the 
work of both offices and officers. 

: » « * 

THE Commercial of Scotland is a small-fry catch office, with an income of 
£6600 per year, which was all absorbed by losses and expenses last year. This 
office is offering through London brokers policies on New York risks. Prob- 
ably it will be heard from in Chicago later on. 

* * * . 

THE Prevoyante of Bordeaux is a French company whose circulars have 
been floating around this city in the hands of numerous brokers, ‘The strik- 
ing feature in the circular is an offer of twenty-five per cent commission and a 
proposal to deposit one half of all the premiums collected on American poli- 
cies in a special account with the Credit Lyonnaise as a guarantee of good 
faith, The twenty-five per cent commission will entrap some tough business 
from tough brokers, but when the losses begin, then we would not give much 
for the sufficiency of the funds, if any are left, in the Credit Lyonnaise avail- 
able for American losses. 

s sd * e 

THEPE are indications that some of the Lloyds organizations devoted espe- 
cially to insuring sprinkled risks are ready to do a little rate cutting when 
occasion requires it. They are not tied up by any pledges to tariff associations, 
but work at low rates of commissions just enough below the rates to capture 
business which they could not otherwise obtain. The individual underwriters, 
we learn, invariably demand the full tariff rates. 

* * > * 

WARNINGS continue from the National Board and local tariff rooms against 

attempts of brokers to place out-of-town risks at less than tariff rates. After 














st 
er 














Oct. 6, 1892.] 


some enquiry among local companies we are convinced that the instances 
where the regular companies write upon risks of other cities below the tariff 
are quite exceptional. Frequently the companies are deceived in the rates, 
and as soon as they discover the deception they withdraw their acceptances. 
Lately a line of $30,000 on a Florida hotel was covered here at two and one- 
half per cent, but it was learned that this was a former rate and the new rate 
is three per cent. The companies concerned at once recalled their contracts. 
There is as much misrepresentation about the action of companies in these mat- 
ters as by the brokers interested. 
e * * 2 


CROWDED omnibus manufacturing risks are treated lightly, and it is no un- 
common occurrence for double rates to be paid. There is a Wooster street 
underwear factory on which the tariff is only one and a quarter, now being 
covered at two and a half per cent. The companies need only to be firm in 
such cases to obtain their own rates. No blame can be attached to their action 
in raising rates upon such risks. 

* # * * 


THE New York Biscuit Company has filed proofs of loss against the com- 
panies interested in their loss two months ago, in order to save the sixty-day 
penalty in the policies. These proofs are a curiosity. They show that there 
were eight different forms used on the building and six on the stock and ma- 
chinery. Some of them referred to the buildings as on leased ground and 
some did not. The automatic sprinkler clause appears as a warrantee and 
again to apply ‘‘ only when completed.” The adjusters are having a high old 
time trying to reconcile the interests, and the biggest joke of all is that the 
proofs on building assert that there being a contention as to whether certain 
policies are liable, the assured claims a certain sum (larger than the other) in 
the event this contention is decided in favor of such companies, but otherwise 
a smaller sum in case the disputed liability is decided in favor of the assurcd. 
The whole affair is one of the worst muddles the adjusters have ever en- 
countered. 

* * * * 

THE latest device to track errors or supposed violations of tariff rates is the 
practice of the tariff manager in sending out circulars requesting an answer, 
yea or nay, whether the companies have written a policy on a specified risk at 
less than a specified rate. Each company is requested to make an answer, 
and if any are omitted the delinquent is waited upon. While errors have 
eccurred, it is a creditable fact that no palpable violations have been dis- 


covered, 
* * * @ 


Ir is an unexpected circumstance that the larger offices have not increased 
their city business largely since the increased rates took effect. There are 
three or four exceptions, but the larger majority of smaller companies, includ- 
ing the agencies, have thus far derived the largest increase in premium re- 
ceipts. In former years the reverse of this was true. 


* * + * 


THERE are still some readjustments of the rates proposed on stocks of 
various kinds to be added to the building rate provided by the universal mer- 
cantile schedule. The list as printed in the ‘‘ fifth proof” rates contents of 
‘museums with scenery” at three cents to be added to building, but in the 
next line ** museums without scenery” are rated at the same price. Usually 
underwriters discriminate at least thirty-three and one-third per cent between 
the two classes. Again, steam printing offices add one per cent to the build- 
ing, but newspaper printing offices add one twenty-five. In cities daily paper 
offices are regarded as the best of the printing office classes. 

* * * * 


Tuere is a great deal of chatter and not much substance to some of the big 
Lloyds’ schemes mentioned among brokers. These associations of individual 
underwriters are very large affairs on paper, but no sooner are they started 
than they strike a conservative streak and assume comparatively smal! liabili- 
ties. This is true of several of the existing Lloyds. 

* * . * 

Tue First National of Worcester which lately resumed its agency here, after 
a lapse of about eight years, had quietly taken about all the target risks in 
this city, and its agency is therefore deprived of the privilege of instantly 
writing up a goodly lot of business. 








—‘‘ Practical Notes on Urinary Analysis,” by W. B. Canfield, M. D., of 
Baltimore, is a little work of especial interest to the medical examiners of life 
assurance companies. 
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CORRESPONDENCE. 


KANSAS. 
[From Our Own CORRESPONDENT. ] 

Since my last letter the great Iron Hall, with its boasted short route to 
wealth and affluence, has come to grief ; but in Kansas it had few patrons, 
and as a consequence we hear none of the wailings of its victims. The only 
strange thing about the whole matter is that such a palpable fraud should 
have had so large a following in this age of enlightenment. 

James Billingslea, ex-assistant superintendent of insurance in Kansas, is 
now in the fire insurance business at Atchison, Kan, He has taken the com- 
panies formerly in the agency of Richard C, Meade, who is absent without 
leave, and who has left many unpaid debts behind and an unsavory name. 
Mr. Billingslea’s sterling integrity and good business qualities bespeaks a large 
degree of success for him in his new field of labor. 

Our city has suffered no great loss for years, owing to the efficiency of our 
fire department, Few cities in the whole country have a better equipped fire 
department than Topeka, and its crew of firemen is, perhaps, unsurpassed for 
promptness and efficiency. All the fire companies would become immensely 
wealthy if their loss ratios throughout the whole country averaged as low as in 
this city. 

The enormous crop of wheat grown in this State this year, together with a 
fair crop of corn and other grains, cause insurance men to expect a good har- 
vest in their respective fields during the fall and winter. One of our bright 
life men recently made a trip in the western part of Kansas, and brings back 
a glowing account of what he saw. In one town, far out, he saw a line of 
wagons standing one behind another for a long distance waiting to be un- 
loaded at the elevator. It was necessary for a wagon to stand in line awaiting 
its turn to unload as long as would be required to drive six miles. Such a 
scene is not infrequent in Kansas during the threshing season, when a large 
crop of wheat is produced. Later in the season, when, for a few days, prices 
are at the top mark, the towns and railroad stations throughout the State are 
crowded with wagon after wagon, loaded with wheat or corn. To an insur- 
ance man these are always highly pleasing scenes. 

J. P. Davis, president of the Kansas Mutual Life of Topeka, has been ap- 
pointed member of the advisory committee of the World’s Congress Auxiliary 
of the World’s Columbian Exposition, life insurance department. This is a 
fit recognition by the managers of the Exposition of the merits of Mr. Davis 
and the excellent company over which he presides. 

The Kansas Life Underwriters Association was represented at the annual 
meeting of the National Association of Life Underwriters by John E. Lord 
of the Mutual Life, E. W. Poindexter of the Northwestern and C, J. Gare of 
the Connecticut Mutual. 

Mr. Poindexter has returned, bringing a flattering account of the New York 
meeting. The other two gentlemen have not yet put in an appearance. At 
the next monthly meeting of the Kansas Association these gentlemen are to 
give an account of the National meeting as each saw it. Those of us who 
could not be at the big feast of good things are expecting to enjoy a little feast 
prepared and dished out by our representatives. 

E. W. Anderson of the Northwestern returned last week from Hutchinson, 
Kan., where he had gone to look after business for his company, when he be- 
came ill and suffered greatly two weeks. His wife went to his bedside 
and remained with him until he was able to return home. While not yet 
well, we are glad to know that he is regaining his usual health. 

The bright countenance of Wm. Booth of Leavenworth, State agent for the 
State Mutual, enlivened our town a few days last week. Mr. Booth repre- 
sents a good company and does business on the square. 

G. A. & J. W. Bailey, State agent and special agent for the Phenix of 
Brooklyn, attended the Missouri, Kansas and Nebraska Fire Underwriters 
Association’s semi-annual meeting, held at Excelsior Springs, Mo., last week. 

H. S. Leonard, State assistant superintendent of insurance, is again at his 
desk after a vacation of three weeks, during which, in company with his wife, 
he visited friends in Lincoln and elsewhere in Nebraska and in Independence, 
Kan., his old home, 

Miss Minnie McBride of the State Insurance Department has returned from 
a visit to the cities of Washington and New York. 

L. L. Higgins of the Washington Life is home again, rustling for business, 
after a summer's outing in Colorado. 

W. M. Abernathy, State agent of the Home Life, reports a large business 
written by him last month. 

John G. Miller, State agent, and R. C. Bagley, district agent, of the Kansas 
Mutual Life, with headquarters in Kansas City, made the home office a visit 
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a few days ago. They are securing a good line of business for the company 
in Missouri. 
J. H. Todd, district agent of the Kansas Mutual Life, is in southeastern 
Kansas looking after business. Cc. Gi. &. 
TOPEKA, KAN., September 27. 





IN AND ABOUT BOSTON. 
[From Our OWN CORRESPONDENT. | 

Business in insurance circles hereabouts is beginning to take on very no- 
ticeable improvement, and before many weeks all now confidentally expect 
that it will be back where it was before the heat of the summer drove well-to- 
do citizens away to the mountains and the beach resorts, and all ideas of in- 
surance from the minds of those perhaps not so very ‘‘ well-to-do.” The life 
men all tell me that they are doing a good business, the marine men are not 
complaining, while those who place fire risks are anything but discouraged. 

Since the advent of the cholera scare no less than a half dozen insurance 
men have told me that they are frequently being inquired of by importers as 
to any possible insurance against damage to their goods from fumigation by 
the health authorities or others while on shipboard. Up to date all hands 
have been unable to give any information on the subject. 

A notable little band of insurance men had a taste of life at quarantine on 
Sunday. They were Deputy Insurance Commissioner Smith, President Stephen 
H. Rhodes of the John Hancock Mutual Life Insurance Company and Presi- 
dent Edward Atkinson of the Boston Manufacturers Mutual. They had just 
arrived from Liverpool on the Cephalonia, 

The New England Insurance Exchange is just beginning to wake up to the 
fact that it has a good sized batch of charges of violations of rates to investi- 
gate. Those not already spoken of in this correspondence are at Northamp- 
ton, Mass., and Nantucket, also this State. 

It is a current rumor in local insurance circles that the Palatine Insurance 
Company of Manchester, Eng., is making preparations to enter Massachu- 
setts, where it proposes to do a direct business, as well as to continue the re- 
insurance business of the United Fire, which company it now controls. 

To-morrow (Tuesday) evening occurs the first dinner of the season of the 
Boston Life Underwriters Association. The affair is to be held at Young’s, 
and will be, so far as it is possible to make it, an informal affair. 

On Saturday last William Wood succeeded George B. Fisk, resigned, as 
general agent of the Wachusett Mutual. 

Last week Thursday was an exceedingly hard day for Boston harbor and 
the marine companies holding risks on two of the large steamers which run 
out of it. At about noon the Watertown was burned off Point Shirley. The 
vessel was insured for nearly her full value and was a total loss. The fire 
was caused by the blowing out of oneof the tubes of the boiler, which caused 
the coals in the fire-box to be thrown in all directions. Then, as if one dis- 
aster in a single day was not sufficient, the new steamer, H. H. Whitney, 
owned by the Metropolitan Steamship Company, was run down by the Otto- 
man of the Warren iine, she sinking immediately. She also was heavily in- 
sured, being valued at $350,000. The Watertown cost its owners over 
$70,000. 

The latest from the endowment orders is that they are out with knives in 
both hands prepared to do some tall and rapid slashing in the approaching 
campaign. First they state that they propose to work unitedly for the re- 
election of Governor Russell, expecting that as a reward he will, if elected, 
remove Insurance Commissioner Merrill, their most fierce antagonist, and 
who they claim is responsible in no small measure for their downfall. It is 
believed that Governor Russell has altogether too high a regard for his repu- 
tation to have anything to do with that class of ‘‘ cattle,” much less to enter 
into any bargain with them. Then, again, they have openly declared it their 
intention to defeat Representative Benjamin F, Brown, agent of the Equita- 
ble of New York, who aspires to be re-elected, and who, during the recent 
session, was a member of the insurance committee. He was a bitter oppo- 
nent of the endowment swindles, and the managers of those concerns have 
reason to be afraid of his re-election. GIL, GILSON. 

Boston, MAss., October 3d. 





NEW ORLEANS. 
[From Our Own CORRESPONDENT. ] 

Jasper W. Russ, who has for several years occupied a semi-confidential posi- 
tion in the office of Ferd Marks, will branch out as a full fledged, or more 
properly speaking, a semi-fledged agent on the 1st of October. He has 
associated himself with C. E. Berges, under the firm name of C. E. Berges & 
Co. It is understood that Mr. Berges is to supply the sinews of war. Mr. 


[ Thursday, 


Russ will do the ‘‘ hustling.” The new firm starts out with a half agency of 
the Scottish Union and National Insurance Company. Hence the expression 
** semi-fledged. ” 

Charles Stroudback, who has been in the office of Col. E. A. Palfrey, will 
also start out on his own hook on the first. He is to be associated with W 
C. Lyman, the son of Capt. W. R. Lyman, president of the Crescent Insur- 
ance Company, and the new firm will have as a starter a half agency of the 
Pheenix of London. 

I hear that E. J. Watkins has resigned as special agent of the Sun Mutual 
Insurance Company, and will enter the service of the Commercial Union of 
London. His field will be Kentucky, Tennessee and West Virginia. 

Major J. B. Hereford of the Royal, Capt. Jas. A. Thomas of the German- 
American, and W. A. Cooke of the Imperial have been in the city for nearly 
a week working on the Menge loss. 

The Sun Fire Office of England has been fortunate enough to reinsure its 
outstanding New Orleans liability inthe St. Paul Fire and Marine, but upon 
what terms could not be learned. 

In my next letter I propose to have something to say on the subject ofthe 
sugar house hazard in Louisiana, and the folly of compelling the insertion 
of the eighty per cent coinsurance clause in policies covering on sugar 


houses. O’HAGERTY, 


NEW ORLEANS September 30. 





SAN FRANCISCO. 
[FRom OuR OWN CORRESPONDENT. } 

Insurance affairs in San Francisco are in a bad way. The underwriters 
are greatly dissatisfied with the lax management of the Pacific Insurance 
Union, which has allowed rebating to be indulged in by a number of 
companies without an apparent energetic effort to suppress this greatest of 
insurance evils. True, the manager of the ‘‘compact,”’ as the Union is 
familiarly known, has made complaint to the executive committee regarding 
more than one company accused of transgressing the rules of the association, 
but the street has yet to hear of a single offender among the important com- 
panies that has been held to answer. A few small agents have been 
required to pay fines for rebating, but their punishments were merely 
as sops to Cerberus. The real offenders are the managers of several 
important British companies, whose affiliation with the compact is far 
too important for the continued life of that organization, to be destroyed 
because of broken rules as public demands. Repeated meetings of 
the executive committee had been held to discuss the situation of 
affairs, but so far they have been void of practical results. The lack of 
sufficient backbone in the physical construction of the members of the execu- 
tive committee is responsible for much of the dissatisfaction now existing in 
local insurance circles. For instance, the committee recently made a report 
to the union on the results of its investigation of the rebating evil, in which 
the gentlemen say that ‘‘ the duty of reporting to the union the results of the 
investigations of the committee is extremely delicate ; while the members of 
the executive committee agree as to the individuals who should be regarded 
as chiefly responsible for the demoralized condition of the business, each one 
is disinclined to assume the responsibility of naming them ; but the executive 
committee, meanwhile, has forwarded to each of these members a copy of the 
resolution offering the aid of the executive committee, to the end that these 
rumors may be set at rest. 

This very courteous treatment of the offenders by the gentlemen of the 
committee, is as if the investigating underwriters had found a man picking 
their pockets, and instead of making him yield up the plunder and then hand 
him over to the police, had given him a lecture on the evils of theft and let 
him go his way. The result of the submission of this report has been a howl 
of indignation from those offices that are losing business because their man- 
agers are more virtuous than their rivals. At one time it was said by some of 
the most indignant protestants that if the rebating evil was not suppressed, 
those who suffered from the practice would withdraw from the Union and 
endeavor to disrupt that body. That result of the present controversy is 
hardly probable, however, as the small companies are in a much better con- 
dition even under the partial protection afforded them by the compact, than 
they would be without that organization. If there were an open field and it 
came to a question of rate cutting, the big Britishers, all of which are wealthy 
concerns, would of course get all the remnants of business that they do not 
now control. One proposition looking toward an improvement in affairs, is 
that the system of salaried agents and solicitors within the jurisdiction of the 
union be abrogated, and that all business be done on commissions, on the 
basis fixed by the union. It is also proposed to pay twenty per cent commis 
sion for cash in thirty days. The latter idea will meet with general approval, 
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for, if enforced, it should do much to improve the credit system, which is one 
of the greatest bugbears with which San Francisco underwriters have to 
contend, 

This year has so far been one of the most disastrous in the history of Cali- 
fornia underwriting. The losses have been very great, and on the authority 
of the manager of the London and Lancashire, I can state that ‘‘ there will 
not be a cent in the business for any of the agencies this year.” Losses have 
piled in with alarming rapidity, some of the larger companies receiving over 100 
a day, which is rather startling, considering the sparsely settled though widely 
extending territory which San Francisco agencies cover. 

The subject of growing grain insurance has been well developed this year. 
The grain fields are insured bythe acre. This very matter of grain insurance 
gave rise to another dispute for the Union tosettle. For the better securing of 
business, several of the companies appointed farmers as agents and thereby broke 
the rules of the Union, which allows only a certain number of agents for each 
company in certain classified cities, towns and districts. 

James D, Bailey has filed his official bond as general agent of the Insurance 
Company of North America, and it is considered now certain that he will be 
appointed successor in that position of the late Tom Mitchell. 

Fred C, Siebe, Jr., agent of the Hanover and the New York Underwriters, 
died on Saturday, the 17th inst., from Bright’s disease. 

Glynn, Broderick and Block, all local insurance men, are candidates for 
municipal offices. 

The offices of the Pacific Insurance Union are about to be removed to the 
Sherwood building, at the corner of California and Battery streets. 

The handsome new building of the Pacific Mutual Life Insurance Company 
is nearing completion. It will soon be ready for occupancy. 

E. F. Spence, formerly president of the now ‘‘ absorbed” Southern Cali- 
fornia of Los Angeles, died recently in that city. N, L. 

SAN FRANCISCO, September 26. 





CHICAGO. 
[From Our Own CORRESPONDENT. ] 


There has been much satisfaction expressed at the result of the meeting of 
the Fire Underwriters Association of the Northwest. As predicted in 
the special dispatch to THE SPpECrATOR last week Tuesday, Eugene 
Harbeck, general agent of the Western department of the Phenix Insurance 
Company of Brooklyn, was elected president. From all appearances, the 
matter was cut and dried; at all events, Mr. Harbeck’s election was unan- 
imous. It is generally opined that no better selection could have been made 
for the presiding officer to represent the association during the World Fair 
year, E. L, Allen, general agent of the Northwestern department of the 
Royal, was elected vice-president by a unanimous vote, as was E. V. Munn of 
Beloit, Wis., to his eighth term as secretary and treasurer. The papers of the 
second day’s session were both instructive and entertaining. Altogether, the 
meeting was one of the most successful ever held by the association. 

A reward of $100 is offered for the arrest of John A. Garland, a life insur- 
ance agent at Vandalia, Ill., who is charged with embezzling $2500 from the 
United States Life, the warrant being issued at the instance of J. H. Strong, 
manager of the company for Illinois. Mr. Garland, though a young man, 
has had a very checkered career. He was for several years in the employ of 
the New York Life at this city, and later was a member of the firm of Garland 
& Garland, general agents of the company for Central Illinois, with head- 
quarters at Springfield. While acting in that capacity, Mr. Garland managed 
to get in the debt of the company to the tune of about $7000, on account of 
which, we understand, no restitution has ever been made. 

Frank Fleming, Western manager of the Fidelity Mutual Life Associa- 
tion. with headquarters at this city, was last week removed to a private asylum 
hopelessly insane. Mr. Fleming is a young man well known in life insurance 
circles, having been for some time connected with the Union Central, previ- 
ous to his appointment by the Fidelity, and was an underwriter of great 
promise. His present unfortunate condition is the result of a severe atack of 
typhoid fever, superinduced by overwork. 

Few agency quarters in the country equal, certainly none surpass in con- 
venience of arrangement and elegance of furnishings, the new offices occupied 
by Hodge, Knox & Henry, managers of the New York Life Insurance Com- 
pany in the Dexter building. Although appointed to their present position 


but little over a month ago, the firm have some fifteen agents in the field, 
whose work, supplemented by that done by the individual members of the 
firm, has resulted in a goodly volume of business written for the company. 
It is, of course, early to predict, but judging from the past records of these 
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gentlemen, we feel safe in saying that the yearly business of the agency will 
be well up in the seven figures. 

Charles M. Vogel has been appointed special agent of the Guardian of 
London for Kansas and Nebraska. 

Goldsmith & Cox of this city have been appointed managers for the United 
States of the burglary department, recently established by the Fidelity and 
Casualty Company. Policies will be written on banks only, insuring them 
against loss by theft. Both gentlemen composing the firm have been con- 
nected with prominent safe and lock companies for a number of years and are 
familiar with the mechanical construction of the various bank and safe deposit 
vaults in use throughout the country, which knowledge is absolutely indis- 
pensable in order to adequately fix rates. 

This venture of the Fidelity and Casualty is the first attempt made by a 
prominent company to write burglary insurance in this country, and their suc- 
cess will be watched with great interest. G, A. W. 

CHICAGO, October 3. 


NOTES EN ROUTE. 
[From Our Own CORRESPONDENT. ] 

Bromwell, Fowler & Co., San Francisco, representing the New York 
Bowery, United States and Peoples of Manchester, one of the newest firms 
in the city, has commenced business under the most favorable auspices. The 
agency was started in June last, and its premium receipts for the half year 
will probably reach $75,000, The firm places its minnimum for the next 
year at $125,000. 

Voss, Conrad & Co,-is another New San Francisco firm which commenced 
business September ‘1. It is composed of F. G. Voss, a well-known com- 
mission merchant and J. G. Conrad, formerly of Conrad & Maxwell. The 
agency now represents the Traders of Chicago for California, and the London 
Guarantee and Accident Company for the Pacific coast. Its facilities will 
probably be enlarged by January 1. Mr. Voss has a wide acquaintance in San 
Francisco commercial circles and an extended experience in marine insur- 
ance, while Mr. Conrad, though a young man, is so well and favorably 
known in fire insurance cireles there and elsewhere that further introduction 
is unnecessary. Voss, Conrad & Co. will no doubt meet with success at the 
outset. 

Otey & Miller, San Francisco, representing the Southern of New Orleans 
for the Pacific coast and all territory west of the Rocky Mountains, is a third 
new firm which has commenced business with every prospect of success, It 
was established June 1, and controls a very desirable business both as to 
quantity and quality. Otey & Miller were formerly with the California 
Insurance Company, which reinsured this year, and have the experience and 
acquaintance to fit them for the conduct of a large and successful agency. 
From the way business is now coming in it is safe to assume that Otey & 
Miller can take care of another good company on the Pacific coast. 

The Massachusetts Mutual Life in California under C. M. T. Parker, San 
Francisco, will surprise many of its competitors on January 1 with the good 
showing it will make for ’92, the first year it has been in the State. It is safe 
to say even now that the volume of business obtained will exceed that of 
many companies which have been in the State for a score of years, 

The Macdonald agency, representing the London and Lancashire, and the 
Landers, agency representing the Guardian and Sun Insurance Office, are 
charged by their associates with being the champion rebaters in San Fran- 
cisco, though they are not tke only ones there guilty of this evil practice. 
Rebating is the order of the day in ’Frisco at the present time, and if the 
manager of the P. I. U. were to display more backbone and take the bull by 
the horns, it would probably quiet the calamity wailers who insist that the 
Union is in imminent danger of dissolution, and teach some that their 
pledges cannot always be violated with impunity. There seems to be too 
much toadying going on for the welfare of the Union, and unless things 
change for the better befere long, there will be one of the liveliest scrambles 
in San Francisco that has ever been known in the fire insurance business. 

The future of the State Investment iooks very clouded. President 
Brander, who has just returned from a trip abroad, is said to have carried the 
stock in his pocket, and the question now asked in San Francisco is not will 
the company continue, but when will it retire ? 

The existence of the Sun, which is now practically a local company, seems 
to be quite as problematical. It has not recovered from the shock it received 
earlier in the year, when an attempt was made to sell it out and which came 
near being successful. 

In the Oakland Home there is apparently a little more confidence among 
agents, though many question whether this institution will be alive a twelve- 
month hence. It will be remembered that an attempt was also made to retire 
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this company some months ago, but, as in the case of the Sun of San Fran- 
cisco, the management, by a dint of energy and persuasion, succeeded in 
keeping the company intact. 

So that there is virtually but one home fire company left on the coast to- 
day, the Firemans Fund, which now controls the Home Mutual. ‘‘ The 
largest company west of New York,” as it is pleased to style itself, is too well 
known to require comment. Suffice it to say that no company can boast of a 
more skilled management or better organized agency corps, and with the 
prestige it has won everywhere, the Firemans Fund may always be looked 
for in the very front rank of successful American fire insurance companies. 

F. L. Stinson of Seattle, Wash., general agent of the Mutual Life for 
Washington and Oregon, will make a 33% per cent increase in his territory 
this year. Mr. Stinson, than whom there is no more intelligent life manager 
in the Pacific Northwest, can utilize the services of several first-class men at 
well cultivated points and attractive terms. 

Barber & Mitchell, general agents of the New York Life Insurance Company 
at Seattle, Wash., for Western Washington, report business flourishing. This 
agency expects to produce a business of $1,000,000 in 1892, which will be an 
increase of over 50 per cent over last year, and by far the best result the com- 
pany has ever had from this field. The firm is composed of young and 
energetic men who are fast achieving name, fame and fortune in the pro- 
fession which they have chosen for their life-work. ae oy Fe 

SEATTLE, September 20. 








COMMUNICATIONS. 


UNEARNED PREMIUM RESERVES. 
[To THE Epiror oF THE SPEcTATOR.] 

In the September number of The Insurance Age appears an article on 
Unearned Premium Reserves, which indicates an apparent misunderstanding 
on the part of that journal of the part which is played by such reserves. 

The Age says : 

In arriving at the amount of unearned premium to be thus charged to each 
office * * * the department assumes that fifty per cent of the premiums 
upon all policies for one year or less, and a fro rata of the premiums of all 
term policies, as a fair valuation, one year with another, to be assessed for 
such fund for that purpose only, The department makes no requirement for 
a reserve fund, set aside to meet losses ; nor is there any law requiring such a 
fund ; and if there were such a requirement it would not, nor could not, set 
aside the requirement for an unearned premium fund to meet a continuous 
indebtedness, renewable year in and year out during a company’s existence. 
Hence, if a company holds a reserve fund, as all of the English offices do, as 
well as most of the American companies, it does so voluntarily, and the 
unearned premium fund is not such a reserve and cannot be drawn upon for 


fire loss claims. 
It is evident that the writer of the article referred to does not properly and 


fully comprehend the office of the unearned premium reserve. The true 
interest of the requirement of a reserve by the various State authorities is the 
protection of the policyholders in whatever way such protection is needed, 
which is in one of three ways, viz.: The payment to policyhelders of unearned 
portions of their premiums on cancellation of their policies ; the payment of 
losses when fires occur; the payment of a reinsurance premium if the risks 
are transferred to another company, 

The fact that many insurance departments designate the aforesaid reserve 
as ‘reinsurance reserve,” shows that the limited construction put upon it by 
The Insurance Age is not that of the officials requiring the reserve. Again, 
in the event of cancellation of a policy by any one of the three methods above 
referred to, the liability of the company on that policy ceases, so that the re- 
quirement and provision of two reserve funds (as The Age evidently thinks 
was contemplated in the paper written by Aug. F. Harvey, which it cites and 
ridicules), unless the second should be in the nature of a sinking fund to pro- 
vide for periodical conflagrations, would be absurd ; not, however, for the 
reason given by The Age, that the company whose figures it uses for illustra- 
tion would be impaired if that course was adopted, 

As we understand the matter, Mr. Harvey’s idea is simply to change the 
basis of the one reserve required from a percentage of premiums to one of 
insurance in force, he claiming that the application ot a previously experienced 
ratio of losses to insurance in force affords a more satisfactory and accurate 
manner of determining the probability of future expenditure than a ratio of 
losses to premiums. That is to say that more of the money to be expended 
on the policyholders’ account will be used in payment of losses than in pay- 
ment of return premiums. Then the premiums charged may be inadequate, 
owing to competition. Hence his proposition seems to present a fairer and 


more equitable method of calculating the reserve than the one now so 


generally in use. Bs 


[ Thursday, 


INDUSTRIAL ASSURANCE. 


(Our readers will oblige by sending us suggestions, items of news, etc., such as 
appointments of superintendents and assistant superintendents, or anythine of 
interest in connection with industrial assurance. ] 

—The Sun Life appointed John King to assistant superintendent at K nox. 
ville, Tenn. 

—J. T. Spencer was appointed assistant superintendent for the Sun Life at 
Owensboro, Ky. 

—T. D. Claire has been appointed to assistant superintendent for the Sun 
Life at Louisville. 

—J. A. Flanagan has been appointed assistant superintendent for the Pru- 
dential at Piqua, O. 

—We understand the United States has appointed superintendents at Des 
Moines and Dubuque. 

—W. Hackett, assistant superintendent for the Prudential at East Liver. 
pool, O., has resigned. 

—J. Landan, assistant superintendent for the Metropolitan at Bloomington, 
Ill., resigned his position. 

—Thke Prudential appointed G. A. Millard to assistant superintendent at 
the Brooklyn No. 3 district. 

—J. W. Dimmick has entered the ranks of the John Hancock in Chicago 
under Superintendent Vortegern. 

—George Wendt, agent for the Metropolitan at Chicago, has been promoted 
to assistant and transferred to Cincinnati. 

—P. Williams, assistant superintendent for the Prudential, at Milwaukee, 
has resigned. He will be succeeded by C. Kleist. 

—John J. Bogle, agent for the Metropolitan, has been promoted to assistant 
superintendent and transferred to Nashville, Tenn. 

—J. D. Albaugh, assistant superintendent for the Prudential in Philadelphia 
No. 1, has resigned. His successor is Levi G. Hatton. 

—D. Buys has accepted a position as assistant superintendent for the United 
States at Philadelphia, under Superintendent R. S. Moore. 


—The Metropolitan promoted Agent I. Jacobson to assistant superintendent 
under Superintendent Kraus, in place of F. Hopple, resigned. 


—We understand the Metropolitan has decided to have medical examina- 
tions in all cases where the applicant is fifty years of age or over. 


—C. H. Buck, assistant superintendent for the Metropolitan at Morristown, 
N. J., has been transferred to Nashville, Tenn., in the same capacity. 


— Westward ho ! seems to be the motto of the industrial companies nowa- 
days. The Metropolitan and the United States have both entered Iowa. 


—H. T. Culver, superintendent of ‘agencies for the John Hancock, has 
started on a tour of inspection over the Philadelphia, Pittsburg and Cleveland 
districts. 

—W. J. Brunner has been promoted to superintendent for the Sun Life at 
Chattanooga, Tenn. C, Pearce has been appointed to assistant superintendent 
in the same city. 

—The Metropolitan appointed C. L. May as superintendent at Nashville, 
Tenn. Among his assistants are H. J. Hinton and E. J. Foley, who formerly 
represented the company in New York city. 

—Rumor has it that the Bankers Life of Lincoln, Neb., will make a bid 
tor industrial business. There is only one industrial company operating in 
Nebraska, the Metropolitan, and they opened up just recently. 


—Stewart L. Woodford, counsel for the Metropolitan, and John F. Collins, 
a veteran superintendent for the Prudential, were among the speechmakers 
after the banquet of the underwriters’ delegates at Delmonico’s. 

—aAn agent of the British Workmans Assurance Company, named John 
Guest, was charged and convicted at the Glamorganshire assizes of forging 
applications and obtaining commissions on them. He was sentenced to nine 
months’ hard labor. 








—Wnm. Ellsworth, long connected with the home office of the Niagara of 
New York, has received the appointment of assistant secretary of the city 
department. Mr. Ellsworth is an efficient underwriter and is well adapted to 
fill that post. We congratulate him on his promotion. 
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NEWS OF THE WEEK. 





The Trolley System in New York. 


On Thursday of last week the Board of Aldermen granted to certain street 
railroads the privilege of operating such roads by the trolley system of electric 
propulsion, The resolutions went to the Mayor for approval, but before 
that was obtained the fire underwriters and the press took alarm and began 
protesting against the trolley system. On Saturday President Kennedy, of 
the New York Board, filed with the Board of Aldermen the following signi- 
ficant protest against the granting of the trolley franchise : 


Gentlemen—Some time ago the New York Board of Fire Underwriters 
adopted a protest against any grant for the use of overhead electric wires for 
the propulsion of street cars on Manhattan Island, and a special committee 
was charged with the duty of presenting that protest and urging it before the 
public authorities. The chairman of that committee, by reason of absence 
from the city, was entirely unaware that your honorable board had appointed 
a day to hear arguments on this matter, and, therefore, when opportunity 
was offered, no apearance was made on behalf of our association. Our 
committee met to-day and instructed me to respectfully request that you recon- 
sider the resolutions passed at your meeting of the 2oth ult., and afford us an 
opportunity to appear before your board or before your committee and set 
forth our reasons for objecting to the use of overhead electric wires for street 
car propulsion on Manhattan Island. 

We are not willing to seem to oppos economical and convenient methods 
of street car propulsion, but the proposed change of motive power has evi- 
dently a point of view peculiar to our business. The matter seems to us of 
extreme importance, and we feel that tosome extent we represent the interest 
of the entire community; forit is the judgment of the great majority of our 
members that the use of the overhead trolley will compel the fire insurance 
companies to very materially advance their rates. The amount paid by 
propertyowners as premiums for fire insurance in New York city in 1891 was 
$7,088 023.36. An advance of any important percentage upon this sum 
would, you perceive, add a very heavy burden to the cost of living and doing 
business in this city. I believe you were not informed of this view of the 
case, and I am quite sure several of our reasons for looking upon the 
trolley with apprehension have not been stated to your members, and I 
therore earnestly trust you will consent to our request for a rehearing. 

Permit me before closing to say that our board does not establish rates for 
insurance, but that the opinion expressed as to an increase of the cost of in- 
surance in the event of the introduction of the trolley is concurred in by nearly 
all our members who have spoken to me on the subject. 

ELIJAH R. KENNEDY, President. 





Opinions of George King, Esq., F. 1. A., F. F. A., a Distinguished 
British Actuary. 

L. G. Fouss, president and actuary of the Fidelity Mutual Life Association 
of Philadelphia, Pa., while in Europe, from whence he has just returned, in- 
terviewed George King, Esq., one of the honorary secretaries of the Insti- 
tute of Actuaries, and actuary of the Atlas Assurance Co., on important sub- 
jects connected with life insurance, and kindly furnished THE SPECTATOR 
with the following stenographical report : 

Mr. Fouse—Mr. King, the personal acquaintance of yourselt and other 
distinguished actuaries in Great Britain, is, perhaps, the most pleasing feature 
of my visit to Europe. We in America recognize that you especially, as one 
of the authors of the inestimable text books of the Institute of Actuaries, and 
as a frequent contributor to the journal of the Institute and other insurance 
periodicals, have rendered great service to the actuarial profession in all parts 
of the world, and indirectly to the insuring public. “Through your own works 
we have come to regard you not only as one of the most skilled of actuaries, 
but also as an intensely practical man, and one whose opinions are of great 
value. I shall, therefore, esteem it a favor if you will permit me to interro- 
gate you on matters which are at this time agitating the insurance mind in 
America, My stenographer will see that your answers and statements are 
faithfully recorded, and I trust you will give me permission to publish the 
same. 

Mr. King—I am much gratified at the flattering form of your invitation, 
and, although I very much doubt whether, at an interview for which I have 
had no preparation, I can say anything that is worthy of record, yet I would, 
as you have put the matter in so kind and flattering a way, do my best to sat- 
isfy you. 

Mr. Fouse—About what proportion of British male adults are insured ? 

Mr. King—The returns of our Board of Trade are not given in sufficient 
detail to furnish an answer to this question. They do not show how many 
duplicate policies there are on individual lives. They do not distinguish be- 
tween the British and foreign business of the home companies. They do not 
show how much British business is transacted by foreign companies, and in 
case of the industrial companies it is impossible to say how many of their 
policies are on the lives of children and how many on those of adults. 
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Mr. Fouse—Do the offices have many voluntary proposals, or what percent- 
age of the business is obtained through agents ? 

Mr. King—Some companies receive a considerable number of proposals 
over the counter, but in the great majority of companies practicaily the whole 
business comes through agents. it must be remembered, however, that by 
the term agents in Britain we probably mean a somewhat different class from 
the agents in America. Here a great many solicitors and others of analogous 
calling are agents to the companies, and send business in connection with mar- 
riage settlements, etc., which is not canvassed for, and from that point of view 
may therefore be called voluntary. It is difficult, from a merely personal 
experience, to say whether this voluntary or quasi-voluntary business bears as 
large a proportion to the total now as formerly, but my impression is that 
a constantly growing proportion of business in this country is obtained by 
actual canvass, and that a smaller proportion, although perhaps as large an 
absolute amount, comes in now of its own accord without canvass, 

Mr. Fouse—Are proposals acted upon by the medical officers only, or by 
directors, or by both ? 

Mr. King—It is the almost universal practice in Britain for the board of 
directors to consider and decide upon each proposal individually, receiving 
first a report thereon from the medical officer. It is usual, however, for the 
medical officer and the chief executive officer to consult together in the first 
place on all special cases, and to decide what recommendation to make to the 
board. 

Mr. Fouse—Do the records of the offices show a greater or less appreciation 
on the part of the public during the past quarter of a century of the benefits 
of life assurance ? 

Mr. King—The total amount of business transacted has been steadily in- 
creasing in a greater ratio than the increase of the population, and therefore 
presumably the public do show a greater appreciation of the benefits of life 
insurance. It must, however, be remembered in this connection that the 
foreign business of some of our companies has largely increased, and, there- 
fore, as already mentioned, it is impossible to give a definite answer to this 
question. Moreover, as already mentioned, we do not know how much 
British business is transacted by foreign companies. 

Mr. Fouse—What proportion of the new business written is endowment 
assurance, and what proportion of the outstanding policies is endowment as- 
surance ? 

Mr. King—The proportion of endowment assurance is very much greater 
now than it was a few years ago, and it is still steadily increasing. Judging 
from my own experience, I should say that fully one-third of the business as 
regards number of policies, and one-fourth as regards amounts assured, is 
under the endowment assurance plan, the endowment assurances averaging 
smaller amounts than whole life assurances. Some companies have larger 
proportions than these and some smaller, but I imagine that the above pro- 
portions are about the average. In individual companies much depends on 
the methods of division of surpluses. In 1876 1.54 per cent of the amount 
assured on the books of all the twenty British companies who contributed to 
the Institute mortality experience was an endowment assurance ; and in 1889 
the proportion in the same companies was 5.53 per cent. It must be remem- 
bered, however, that the amount existing on the books of the companies is not 
the full measure of the proportion of the business transacted, because, from 
their very nature, endowment assurances are of shorter duration than whole 
life policies, as they disappear from the books at maturity. 

Mr. Fouse—What is your opinion of the net valuation as a test of solvency, 
incorporated in the laws relating to insurance in the several States of 
America ? 

Mr. King—I should have liked more time to consider my answer to this 
important question, and what I now say must, therefore, not receive too much 
weight. It must be looked upon asa merely casual expression of opinion, 
I do not consider the net premium method of valuation at all suitable as a test 
of solvency, because it entirely ignores the magnitude of premiums receivable, 
and places companies with low-rated premiums on the same level as companies 
charging high premiums. A company is not under contract to pay bonuses, 
although it may be under a moral obligation to do so, and if the reserves, 
viewed from the net premium standpoint, are impaired and yet sufficient, to- 
gether with the premiums receivable, whether on the with-profit or the non- 
profit scale, to meet the face value of the policies—which alone are matters of 
contract—and to defray current expenses of the winding up of the business, 
the company is, in my opinion, perfectly solvent, although not possessing the 
net premium reserve. There is ne reason, therefore, why it should liquidate, 
but, on the contrary, a cruel wrong is inflicted on the policyholders by a forced 
liquidation, Whether a company in such a situation is justified in seeking 
new business on the with-profit plan is, however, an entirely different ques- 
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tion, which is worthy of consideration, but on which at present I do not ex- 
press an opinion. 

Mr. Fouse—What is your opinion of the American system of State super- 
vision ? 

Mr. King.—Last November I had the honor of reading at the Institute of 
Actuaries and at the invitation of the counsel a paper on legislation{affecting 
life assurance companies, and, with your leave, I would refer you to that 
paper, where my views are very fully expressed. 

[The following are extracts from Mr. King’s paper ‘‘ On Legislation A ffect- 
ing Life Assurance Companies.”’] 


‘* The general principles which have heretofore regulated the law relating 
to life assurance companies in the United Kingdom have been to leave the 
offices absolutely unfettered in the conduct of their business, while since 1870 
requiring them to supply certain returns to the Board of Trade for the in- 
formation of the public. In fact, freedom and publicity have been the found- 
ations on which the insurance structure in this country has been built. * * * 
In the United States of America, however the case is very different. There, 
in theory at any rate, in almost every State of the Union, each company must 
have a valuation made annually by a government official appointed for that 
purpose-; and if an office does not pass thriumphantly through that test it is 
compelled to close its doors, * * * The first great question to my mind, 
therefore, is: In which way are the general interests of the community best 
served? Do the public derive most benefit from leaving the companies un- 
fettered, or for the national welfare should the State exercise a paternal 
authority over their proceedings? * * * The history of insurance in 
America shows that government supervision does not lead to a real increase 
of strength. * * * In fact, when a government standard of solvency is im- 
posed, on the one hand the sense of responsibility is lost by the officers, and, on 
the other, public opinion adopts that standard and asks for nothing better. The 
tendency, therefore, of government interference is to place all companies in 
the unsatisfactory position of having but a narrow margin to come and go 
upon. * Freedom and publicity result directly in the conservative 
policy of increasing the funds, and indirectly therefrom in enhanced profits to 
the assured. It will be seen that, even as regards the stability of the companies, 
I give, after a long and careful consideration of the subject, my vote emphati- 
cally in favor of the British system. * * * In America, because of govern- 
ment supervision and the blind faith thereby fostered, little attention beyond 
frequent glorification of stupendcus figures is paid to the proceedings of the 
offices, and it is almost unheard of to find a comment inthe press on extrava- 
gance of management. * * * There is room for very great improvement, but 
that improvement will come not from government control, which has never yet 
stopped undue expenditure, but from healthy publicity anda wisely formed pub- 
lic opinion. * * * Unfettered competition in Great Britain has resulted in many 
improvements being introduced to the great benefit of the community. Some 
companies charge high rates, which are reduced to a low figure after a certain 
number of years. This plan suits those who, from their circumstances, have 
an income likely to grow less rapidly than their expenditure. The rates of 
other companies are from the beginning moderate, so that a large policy can 
be effected at a low present outlay. The actual returns to the policyholders 
will be in the end about the same as in the first quoted case, but it is differ- 
ently distributed, and, in a way to persons differently circumstanced, much 
more convenient. A man with a growing income and desiring a large present 
protection would not be suited by the first described office, but the second ex- 
actly meets his requirements. Between these two extremes there are many 
gradations ; and, among British offices, by making a careful selection, every- 
one may find insurance wares precisely suited to his needs. But companies 
of such various character cannot properly be valued on the same basis, and to 
enforce a uniform system on them all would be most injurious. * * * In the 
legislature of each State of the Union every session numerous insurance bills are 
introduced, and the companies have, at great expense, to be constantly on the 
watch to prevent serious mischief. It is true that but few of these bills owe 
their origin to the insurance departments, and only an insignificant percent- 
age are placed on the statute book, but they are none the less a nuisance and 
adanger. This great legislative activity is due entirely to the idea which has 
gained complete hold of the American mind that insurance companies require 
supervision almost as if their officers were ticket-of-leave men. * * * Persons 
who had insured on the strength of a government officer’s certificate, in an office 
that afterwards became insolvent, would have cause to grumble; and in jus- 
tice they would have a claim for compensation from the State. * * * If Stace 
supervision is bad as regards the great matters of valuation and investment, it 
would be quite intolerable as regards smaller things. To have a government 
official who has, probably, been educated in red tape interfering at every turn 
would soon paralyze all energy and enterprise. He might be officious and 
fond of magnifying his office, or prejudiced or narrow-minded, or incompe- 
tent, or even corrupt, and it is difficult to say which class of men would assert 
the worst form of influence. At the best he would be narrow and ignorant 
as compared with the aggregate of the profession outside the government 
bureau, because he, from the nature of the case, would not have had the edu- 
cation and experience that are gained only by a daily intercourse with the 
public; and he could not appreciate the benefits of or necessities for the 
changes of plan and the new features which naturally present themselves to the 
active man of business. * * * The life companies in France are groaning under 
this burden. In the matter of valuations, rates of premium, and methods of 
distribution of surplus, they are far behind the age on account of the official 
trammels, and they are practicaliy unable to make progress. * * * Asa matter 
of fact, in England the particulars supplied under the act of 1870 are much 
more full than those which American offices furnish to the public through 
their governments ; and there is thus a better guarantee for the good manage- 
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ment and the solvency of British companies than of those on the other side of 
the Atlantic. Under the American plan the public must merely take on faith 
the assertion of the government that the liability by a particular method of 
valuation amounts to so much. In England, on the other hand, an independ- 
ent actuary can with some confidence test the figures for himself. 


Mr. Fouse—When, in your judgment, is a life office actually insolvent ? 

Mr. King—In my judgment a company is insolvent when its funds in hand, 
together with future premiums receivable, are insufficient to meet its contract 
debts and to defray the expenses of working out its business. How to meas- 
ure its liabilities under its contract debts and the value of the future premi- 
ums is, however, an intricate question, and, in my opinion, scarcely admits of 
a categorical answer, as the answer must depend on many circumstances 
which differ in different companies, and each case would have to be considered 
on its merits, It should be noted, too, that a company may quite well be in- 
solvent as an independent concern, and yet be in a position to reassure its 
contracts in full with a strong company, because the cost of transacting the 
business transferred would be less than to carry it on independently, and by a 
strong company taking over the contracts the business would be kept together ; 
whereas if a company on which suspicion had been thrown were to try to 
work out its own business, the best lives would in large proportion leave it. 

Mr. Fouse—If the rate of interest earned by a company were 5 %4 per cent, 
the mortality of the company 80 per cent of the tables used, but the law re- 
quired the liability of the company to be determined on a three per cent basis, 
and at the full tabular mortality rate, would it, in your judgment, be right 
and proper to declare a company insolvent when such valuation is on the as- 
sumed basis and not in accordance with facts ? 

Mr. King—I think I have already answered this question in my reply to 
the question on net premium valuation as a test of solvency. Such a valua- 
tion as you suggest would throw no light on the question of solvency. A com- 
pany making it would, of course, be solvent, but a company failing to reach 
that standard might still be in a very prosperous condition, 


Mr. Fouse—What, in your opinion, is the most practical method of curing 
an impairment of the reserve? 

Mr. King—I should not like to answer this question emphatically without 
careful study. Asa general principle it seems to me that the contracts should 
be so reduced as to bring the liabilities down to such a point that the assets, 
including future premiums, may be sufficient to meet them. Various plans 
have beea suggested, and more than one plan has been actually carried out 
in Great Britain with this end in view. It occurs to me to say either that the 
contracts might be cut down absolutely in proportion to the impairment, or 
that the amount of the deficiency might in the case of each policy be charged 
as a debt against the policy, the assured being called upon to pay interest on 
it or else to make good the amount. Which is the better I can scarcely judge, 
although I am inclined toward the latter alternative, but probably the circum- 
stances in different cases might so vary as to render change of plan desirable. 

Mr. Fouse—What is the value of a new life, on account of selection, to ex- 
isting policyholders, and how much of the first year’s premium may be safely 
expended in obtaining such new life? 

Mr. King—So long as the volume of a company’s existing business is main- 
tained, I do not think that old business should depend upon new business for 
prosperity, or that new business should draw upon funds of the old business, 
either for its expenses or for its bonuses. I think there must be something 
inherently wrong in the methods of valuation or in the methods ef distribu- 
tion of surplus if the magnitude of the bonuses either on old or new business 
is affected by the mere amount of new business transacted, The valuation 
should be made and the surplus should be divided in such a way that the mere 
magnitude of new business should not be a disturbing element. Otherwise it 
seems to me that an injustice is being done to one section or another of the 
company’s policyholders. As to how much of the first year’s premiums may 
be safely expended in obtaining new business, all depends upon what is meant 
by the word safely. Probably, at the current with-profit rates of the com- 
panies, the first two, or even three, premiums might be spent without produc- 
ing insolvency ; but here the question of ethics comes in, and I would say that 
a company so acting would be defrauding its policyholders and acting crimi- 
nally. It is difficult to say exactly how much, considering equities, it is right 
to spend on new business ; but I am sure that many companies go a great 
deal too far. It should be remembered that, from the policyholder’s point of 
view, a large business is not necessary so long as the volume of existing busi- 
ness of the company is maintained and is sufficient to prevent serious fluctua- 
tions in mortality, etc.; and that if by increasing the business beyond these 
limits the rate of bonus is diminished, then, in my opinion, the policyholders 
are wronged. 
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Mr. Fouse—When does the effect of medical selection disappear, according 
to the experience of British offices ? 

Mr. King—I do not think that the effect of medical selection ever really 
disappears, but that it is operative to the end of life. Other forms of selec- 
tion, such as surrenders, lapses, etc., are, however, superimposed, and the 
effect of medical selection is thereby obscured. For practical purposes in 
Britain after five years policies may be placed in one category, and the selec- 
tion of all the various kinds may be ignored. 

Mr. Fouse—To what extent has the ‘‘ influenza” in the past two years in- 
creased the mortality of the British offices ? 

Mr. King—There are no statistics to supply a definite answer to this ques- 
tion. I do not think that young companies, or companies with young busi- 
ness, suffered seriously; but the companies with a large mass of very old 
business on their books experienced heavy claims. Seeing, however, that this 
old business carried corresponding high reserves, the bonus fund of the offices 
would scarcely be touched. As an example, I may mention my own com- 
pany which has a large mass of very old business on the books. In 1891, 
during which year there were two severe epidemics of influenza, we paid in 
claims £167,899 I9s.; of this only £8,092 18s, was on lives under fifty years 
of age’; £54,582 6s. was on lives between fifty and seventy, and no less than 
£ 105,224 15s. was on lives aged over seven y. The heavy mortality on these 
old lives was largely due to influenza and its complications; but the com- 
pany, for all that, did not suffer any reaily appreciable loss as the reserves 
against the old business were very large, and by the falling in of the policies 
were released. 

Mr. Fouse—Are friendly societies helpers to, or nurseries for, the life 
offices or not? 

Mr. King—I do not think that in this country friendly societies to any ap- 
preciable extent help life offices. Possibly they may help industrial offices, 
but certainly orcinary offices do not feel their effects, 

Mr. Fouse—What is your opinion of what is known as assessment insur- 
ance? 

Mr. King—Recently, I delivered to the Insurance Institute of Bristol an 
address wherein I discussed with some fullness the principle of assessment in- 
surance, and expressed my views thereon, and for full information I may re- 
fer you to that pamphlet. Briefly, I see nothing radically wrong in the prin- 
ciple of assessment insurance, if it is honestly applied, although practically, I 
think it can scarcely be worked successfully. If assessment companies, doing 
a business by natural premiums, would be governed by the principle that the 
rate of mortality depends upon the present ages of lives, and would make 
their assessments accordingly, they would transact their business on a sound 
principle, but whether the public would appreciate the system when thus 
clearly explained to them, is doubtful. So far as I can judge, from my 
limited knowledge of methods pursued by assessment companies in America, 
I doubt if these concerns do explain this principle distinctly, and I fear they 
mostly secure their business by deluding the public into the belief that the 
assessments will be kept down to the rates for age at entry. At any rate, 
this seems to be the p'an of working of representatives in Britain of Ameri- 
can assessment offices, and, in my humble judgment, it can lead to nothing 
but disaster. 

The following are extracts from Mr. King’s address : 

If assessment companies doing a business by natural premiums would stick 
to the principle that the rate of mortality depends upon a man’s present age, 
we could not quarrel with them. It is perfectly legitimate to charge natural 
premiums, and the business is perfectly sound scientifically, and there is no 
reason why it should not be sound commercially. The prospectus of an 
American company dealing with this says that natural premiums are fair ** if 
they are equitably apportioned among the members according to the age of 
the member and the amount of assurance held by each.” If that were 
adhered to, then assessment business might be successful, but it is open to the 
objection that as time goes on the premiums will be raised. In another 
assessment prospectus, it 1s claimed that the history of the company during 
its first ten years ‘* is an evidence that the association will be able to meet all its 
claims without increasing its rates beyond the amount indicated at age of 
entry.” But that is utterly fallacious. It is impossible for a society to suc- 
ceed which holds out such hopes to its members, because assessments must 
increase, and the members, having been misled, will get disgusted and leave, 
and the end is disaster, * * * * * * There is a broad distinction be- 
tween level and natural premiums. What does that necessitate? The natural 
premium does not require any reserve to be made more than is necessary for 
unexpired risk, and something for contingencies. But how about the level 
premium? We find that in the first year the office gets more than double 
what it requires for risk, and at the end of the year it has, therefore, a con- 
siderable fund in hand. Is this fund surplus? Is it profit? By thinking a 
moment we shall arrive at the answer ** No” to these queries. The fund is 
simply the difference between level and natural premiums, which must be 
accumulated at interest. In the early years level premiums are too high, and 


in later years they are too low ; and we must, therefore, reserve from the fat 
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years in order to provide for the lean years which are sure to follow. That 
is the foundation of the system of reserves. The valuation of a company is 
simply a method by which actuaries find how much has been received as the 
difference between level and natural premiums, * * * * * Ihave 
now dealt with two branches of my subject. The third, which is of great 
interest, is that of bonuses. Personally, I think we should do better if we 
could have life insurance without bonuses, and charge only just sufficient 
premium to cover risk and a margin for expenses, etc., but that is not the 
system in vogue, and the next best thing is to contrive to give the largest 
bonus possible. 

Mr. Fouse—From an actuarial standpoint, what plan of insurance would 
you recommend for the large class of persons in America who, during their 
productive years, want the largest amount of protection at the smallest outlay 
consistent with safety, and who, at the same time, do not look with favor 
upon term or increasing rates ? 

Mr. King—I think that the plan which I have adopted in my own com- 
pany, and which I have called ‘‘ cost price,” meets the circumstances indi- 
cated in this question. Under that plan a certain rate of bonus is assumed 
and discounted, and applied in the reduction of the premium, and the result- 
ing premiums are considerably lower than the non-profit scale. For the 
safety of the company, however, and in justice to other policyholders, there is 
not an absolute guarantee given of the sum assured under the cost price 
system, but the right is reserved of reducing the sum assured by any deficiency 
that may arise in the bonus declared below the assumed and discounted rate. 
In fact, to put the matter briefly and mathematically, the right is reserved of 
allotting to these policies negative bonuses, should the full rate of bonus 
assumed and discounted not be realized. This plan has been found to work 
extremely well in practice. Under it the premiums are very low, and those 
wishing it can get a large cover for their outlay, while the safety of the com- 
pany and justice to other policyholders are absolutely secured. 

Mr. Fouse—Assessment offices in America are by law exempt from main- 
taining the legal reserve, and the managers are under no legal restrictions in 
the adoption of plans. Hence we have nearly as many different plans as we 
have companies. The premium charge for the same service differs widely. 
For example, one office will charge a premium one-third higher than an 
other. Proposers, as a rule, know practically nothing of the cost of insur- 
ance, and the fallacy of the too low rates will not be made manifest for some 
years, What, in your opinion, is the best cure for this evil or abuse of trust ? 

Mr. King—I do not believe in government supervision and in legal restric- 
tions in the adoption of plans, or in the amounts of reserve. I am a strong 
advocate for freedom combined with publicity. Companies should, in my 
opinion, be free to do what they like, provided, the precaution be taken that 
what they do is clearly stated and published by authority. The only remedy, 
in my opinion, for the evil or abuse of the trust, is the education of the public, 
and that is best secured by leaving the public to make its own inquiries, the 
necessary facts being furnished officially, and to form its own judgment. 
Possibly, in some cases, mischief may result from this freedom, but, in my 
view, this mischief is less than that produced by a blind trust in government 
supervision, which I fear must often be fallacious. My views on this point are 
clearly explained in the pamphlet already alluded to in my reply to the ques- 
tion on the American system of State supervision, 

Mr. Fouse.—How is the American system of tontine insurance regarded in 
Great Britain ? 

Mr. King—I see no objection, theoretically, to the system of tontine insur- 
ance where only the bonuses are tontined, but if, by the American tontine sys- 
tem, you mean a system under which all payments are forfeited in event of 
failure to keep up policies to the end of the tontine period, then I think it 
very unjust, and that no man with honorable feelings who understood it would 
take advantage of it, because thereby he would be deliberately speculating on 
the misfortune of his fellows ; moreover, the tontine system lends itself to the 
iniquitous abuse of the outrageous overestimates of future bonuses, and leads 
to a great amount of deception on the part of unscrupulous agents of the dif- 
ferent companies working the scheme. 

Mr. Fouse—In view of the fact that there is, and has been for years, a 
gradual decline in the rate of interest, what rate of interest should be used in 
computing the future liabilities of a life office ? 

Mr. King—In my opinion, the rate of interest to be used by a life office in 
its valuaticn must depend, in a great degree, upon its methods of division of 
surplus, and, therefore, each office should, in this respect, be treated on its 
own merits so long as the rate adopted is not higher than that likely to be re- 
alized on its funds during the next twenty or thirty years, say in Britain three 
and one-half per cent, possibly in America, four per cent. If a company, 
however, gives increasing reversionary bonuses, it must, in order to maintain 
its rate of bonus, retain very large reserves, and the best way to do this is to 
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value at a much lower rate of interest than that likely to be realized. For 
instance: If the bonus be a compound one, that is, if the bonus be declared 
as a reversion not only on the sum assured, but also on the existing reversion- 
ary bonus, then a difference of about one and one-quarter per cent is neces- 
sary between the interest to be realized and the valuation rate of interest, if 
the rate of bonus is to be maintained. To take an example, with this end in 
view, my own directors under my advice, at our last quinquennial valuation, 
adopted the low rate of two and one-half per cent, not that they expect the 
effective rate of interest to fall to anything like this figure, because our funds 
yield fully four and one-quarter per cent. The object of the exceptionally low 
valuation rate is to maintain our high rate of bonus. 





Opposition to the New Cotton Forms. 


A CIRCULAR which reads as follows has been sent out by the secretary of the 
Galveston (Texas) Board of Underwriters : 

Gentlemen —At a meeting of the Galveston Underwriters Clubit was unan- 
imously resolved, ‘‘For agents writing on cotton to use the various forms here- 
tofore in vogue.”’ In courtesy to the general and special agents and the 
companies having adopted said new forms called Texas cotton forms, the 
Galveston Underwriters Club ask sanction of said resolution. Our reasons 
for not wishing to change the old forms is simply to avoid objections that will 
be made by our factors, as the form was evidently made to guard against 
irregularities existing in the interior, but not at Galveston or Houston, whose 
records have been used for the better protection of companies insuring cotton 
in the interior. Galveston has all along enjoyed the reputation of as thorough 
a system in handling cotton by presses as well as factors, as any port in the 
United States, and we are willing to stake her reputation upon a thorough 
test by inspection at the very height of the cotton season. In view of these 
facts, and the further ones, that the new forms will not be used in their 
entirety, or by all the companies, and may lead toa diversity of forms, which 
is certainly not advisable, and as the old forms are uniformly specific and 
have all the necessary safeguards for the protection of all companies, its 
continuance is advisable. Very respectfully, H.W. BLucecy, Secretary. 





An Important Change. 

GEORGE CROOKE, of the firm of Crooke & Warren, Chicago, managers of the 
Liverpool and London and Globe for Illinois, Colorado, lowa, Kansas, Michi- 
gan, Minnesota, Missouri, the Dakotas, Montana, Wyoming, New Mexico, 
Utah, Indian Territory and Nebraska, has tendered his resignation, to take 
effect from December 31, 1892. W. S. Warren will continue the general 
agency, while Mr. Crooke will retire from the business, in which he has been 
engaged for some twenty-six years, 





The Late William M. Richards. 


WILLIAM M. RICHARDS, president of the Fidelity and Casualty, whose sudden 
death we briefly announced in last week’s issue of THE SPECTATOR, was 
buried on Friday from his late residence in Brooklyn. Among those present 
at the funeral were: Vice-President George F. Seward, Secretary R. J. 
Ilillas, Assistant Secretary E. L. Shaw, Superintendent E. E. Clapp, E. 
Fermer Hall, E. B. Duval, F. EK. Shipman, E. S. Pegram, William M. 
Dodge, Chales F. Nadall, John L. Riker, W. E. Lowe, J. S T. Stranahan, 
Thomas S. Moore, G. G. Williams, and Western Agents John Sully and J. P. 
Kochersperger ; John M. Crane, former secretary of the company for twelve 
years ; J. B Moore, president, and Cyrus Peck, treasurer of the Continental 
Fire, and Henry Harteau, president of the Metropolitan Plate Glass. 

A special meeting of the board of directors of the Fidelity and Casualty 
Company of New York was held September 29th, at which the following 
resolutions on the death of William M. Richards were unanimously adopted: 

Resolved, That the members of this board, profoundly impressed by the 
sudden decease of Wm. M. Richards, Esq., president of the company, desire 
to express a deep sense of the loss they have sustained in being deprived of a 
friend for whom they have deservedly entertained the most cordial personal 
regard, and of an efficient officer whose long service has been marked by the 
strictest integrity of character, fidelity in duty, and earnestness of purpose; 
and in whom in every particular they have always reposed the utmost confi- 
dence and respect. , 

Resolved, That we express to the family and friends of the deceased our 
tender sympathy in their sudden bereavement, and direct that a copy of these 
resolutions, properly engrossed and signed by the officers, be sent to Mrs. 
Richards. 

Resolved, That the members of the board attend the funeral of our de- 
ceased friend, and that, as a further mark of respect, the office of the company 
be closed on Friday, September 30, 1892, to afford the employes of the 
company the opportunity to attend the funeral. 

The following account of his life is taken from the *‘ Encyclopedia of Con- 
temporary Biography of New York :” 

William M. Richards was born in Boston, Mass., August 29, 1818, and 
was educated at the Derby Academy in Hingham, Mass,, where his parents 
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then resided, his father, Nath’] Richards, being president of the bank at that 
place, which position was held by him some forty years. William M. Richards, 
after his graduation from the academy, decided to become a merchant, and 
went as clerk with the dry-goods commission house of Francis Skinner & Co. 
of Boston. On reaching the age of twenty-one, the firm of Thomas Hunt & 
Co. of New York offered him an interest in the firm, which he accepted 

and five years were spent in Europe transacting the business of the house. 
After a copartnership of fifteen years, Mr. Hunt retired from business, 
and in 1855 the firm of Richards, Haight & Co. was formed, with branches in 
Philadelphia and Manchester, Eng., importing merchandise from all parts of 
the world and receiving dry goods from American manufacturers on con- 
signment. Mr. Richards was one of the original directors of the Continental 
and American Exchange Fire Insurance Companies, the Pacific Marine In- 
surance Company, and the Brooklyn Academy of Music. He was a director 
in the American Exchange Bank of New York, and of the Brooklyn Hospital | 
and was for a time president of the German-American Warehouse and Security 
Company. When the civil war broke out the firm of Richards, Haight & 
Co. had large amounts due them from the Southern States, and the firm was 
dissolved, Mr. Richards making up with Charles Collins a new dry-goods 
commission house under the name of Richards & Collins, which did a success- 
ful business. Mr. Richards left the dry goods business in 1863, taking the 
presidency of the Cumberland Coal and Iron Company and the vice-presidency 
of the Consolidation Coal Company, also joining the New York Stock Ex- 
change. The Fidelity and Casualty Insurance Company was organized by 
him in 1878. Mr. Richards early in life married the daughter of the late 
Admiral S. H. Stringham, U. S Navy. He leaves a large family. His 
residence on Brooklyn Heights was on property inherited by his wife’s mother 
from the Hick’s estate and has been in the family more than five generations. 





The New York Endowment Company Retires. 

THE New York Endowment Company, which was organized some seven 
months ago to issue endowment bonds, irrespective of any insurance feature, 
has discontinued business. The company was organized under the general 
laws and issued a definite contract to pay a stated sum at the end of a named 
period, in consideration for periodic premium payments. The plan seems to 
have been abandoned for lack of capital, a liberal amount of which is essen- 
tial for the conduct of a large agency business in these days of competition. 
Grant Hugh Browne, president, and Alfred Chasseaud, secretary, who started 
the enterprise, were both former employees of the Mutual Life Insurance 
Company. Mr. Browne in an actuarial and s'atistical capacity, Mr. Chasseaud 
in the agency department. Among the directors were included E. J. Woolsey, 
John J. Linson, Jacob A. Cantor, Cyrus P. Jones and Eugene Van Schaick. 
The company moved during the past week from the offices at No. 157 Broad- 
way to the law offices of Senator Cantor, whose firm is Cantor, Linson & Van 
Schaick, at No. 96 Broadway, where, it is stated, the affairs of the company 
will be wound up. Mr. Browne, it is said, will engage in actuarial and sta- 
tistical work on his own responsibility. 





How Rates are Made. 


THE SPECTATOR has on several occasions during the past few months, in its 
articles on desired classification of hazards by insurance companies, pointed 
out that the existing methods of fixing rates on the various classes of property 
are faulty, imperfect and really absurd ; that these methods are based on con- 
jecture and the limited personal experience of special and local agents, The 
cause of such objectionable conditions, we have pointed out, is the unwilling- 
ness or inability of companies to compare their yearly experiences through an 
exhibit of the premiums received and losses paid upon the classes of risks in- 
sured in the various sections, At the recent convention of the Fire Under- 
writers Association of the Northwest, A. A. Crandall of St. Paul delivered an 
interesting address on ‘‘ How rates are made and unmade and the effect upen 
the profit and loss account,” which is in line with the series of articles on 
compulsory classification of risks which have appeared in THE SPECTATOR : 

Not long since I had the good fortune to travel for several hundred miles 
in the company of one of the leading railway managers of the Northwest, 
whose name is familiar to you all. He is a genleman who violates the provi- 
sions of the inter-State commerce act as trequently, perhaps, as any member 
of his profession in the United States, and we fell to discussing the question 
of freight and passenger rates. 

I insisted that the frequency with which these rates were being cut was 
proof of the immense profit which railways were actually making on their 
freight and passenger traffic. Well, I was presently so overwhelmed by an 
avalanche of statistics that from sheer weariness I was glad to concede that 
the railways were only eking out a miserable existence, instead of rolling in 
the wealth that I had pictured at the beginning of the conversation. 
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When my tormenter had routed me, ‘*‘ horse, foot and dragoons,” it occurred 
to his vindictive mind to inquire as to the reason why insurance compa- 
nies are so eagerly cutting rates, and he, of course, insisted that it is because 
we are robbing the dear people of several times as much premium as would 
carry their risks safely and still yield a handsome profit. 

‘** Why don’t your officers and managers make just and adequate rates, rates 
which will cover the cost and hazard of the business and a reasonable profit, 
and then adhere to them regardless what others may do?” said he. And pur- 
suing this subject, he presently surrounded me with such an imposing array of 
arguments that I was forced to admit that the only reasonable answer lay in 
the fact that not one insurance man in a hundred who has anything to do with 
the actual making of rates knows what an adequate rate is on any one of the 
numerous classes of property which he is called upon to rate and then to in- 
sure, 

Right here came in the only grain of comfort which I was able to extract 
from the conversation, in the shape of an admission that that was precisely 
the case with the railways, and that education was the only remedy, both in 
insurance and in railroading, for rate-cutting and consequent wrecking of 
companies, due to doing business at less than cost. 

This little digression naturally leads me to a consideration of the first part 
of my subject, ‘‘ How Rates are Made.” What would you think, gentlemen, 
of a manufacturer who allowed his clerks and salesmen to fix the selling price 
of his finished product? Or of a contractor and builder who set his office boy at 
the important work of determining what he should bid for the erection of the 
auditorium? And yet this is in effect just what the officers of insurance 
companies are doing to-day. 

In theory, at least, outside of the territory embraced within the jurisdiction 
of the several compact managers, all rates are made by the local agents, and 
where that is not actually done, the rates are at the present time made by 
rating committees of State boards, and are subject to the approval of the 
local boards, or if not approved by them, then of the commission in this 
city. 

Now, who of all the local agents in the Northwest, has any idea of the 
burning rate of the various classes of hazards in his own town? I dare assert 
that not one agent can be found who can tell the experience of even one of 
the companies he represents upon even one of the classes of hazards he writes. 
How, then, can he be fit to rate or to assist in rating a town? 

Now take the case of the special or State agent. I have seen and talked 
with a fair proportion of the State and special agents in the Northwest, and so 
far, I have failed to find one who can tell me what the experience of his com- 
pany is upon even that most numerous class of risks, the frame dwelling, and 
permit me to remark that I cannot do it myself. 

Then there is the compact manager, that awful magnate who sits in austere 
state and sends rates up (or more commonly, down), at his own sweet will. 
What does he know about the adequacy or inadequacy of rates? Before he 
held his present responsible position he was commonly a local or a special 
agent, and not always even a successful one. You would not think to look 
at him that he has never seen a table of classifications of losses and premiums, 
but he has not. You would not suppose that he is just as ignorant as you 
or 1; but he is. 

Last, let us come down (begging their pardon) to the only other class of 
gentlemen whom I have ever known to have anything to do with the making 
of rates. I mean the managers and general agents. What do they know about 
rates and their adequacy or inadequacy? A leading manager in this city 
told me once that to his knowledge not one manager in ten ever made a 
careful classification of receipts and losses, so that he could tell what rates 
were adequate and what were not. But granting that all of them did take 
the trouble to be well informed on this subject, and you know that the majo- 
rity do not, still they are, under the present system of rating, powerless to 
bring about the reforms which their superior knowledge tells them the busi- 
ness demands. 

So from the bottom of the ladder to the top there is no power coupled 
with knowledge adequate to effect such a reform in the system of rating as 
will secure adequate rates, and what is equally important prevent the making 
of extortionate rates. 

The reform must come from the top, it cannot come from the bottom, and 
to the companies themselves—that is to their officers who have the knowledge, 
or can have it, and who have the power, if they will but use it wisely—must 
we look for the reform which the dignity of the business demands, 

Let us now see what the result of this system of rating is upon the rates as 
they exist. 

s3eginning with dwellings: There is the dwelling of first-class construction, 
occupied by the owner, heated by a carefully placed hot water heater, using 
hard coal for fuel, lighted with incandescent electric lights carefully wired and 
connected, entirely detached 100 feet, situated half a block from the engine 
house and fifty feet from the fire plug of a first-class city, having a full paid 
department. And there is the other frame dwelling which is built to sell. It 
is of the flimsiest possible construction ; is often occupied by two families, 
using four to six stoves, with pine slabs for fuel, lighted by eight or ten kero- 
sene lamps, and often with two gasoline steves in summer. All the stoves 
discharge into one small chimney. It is situated two miles from the engine 
house, and half a mile from the nearest hydrant, with no fire protection except 
the policy on it, yet in nine cases out of ten the former risk is rated as high as 
the latter, and in the tenth case the rate is cut any way, and the daily report 
is passed through the compact office as ‘ Competitive with the North British 
and Mercantile.” 

Then there is the lumber yard in the northern part of Wisconsin: One of 


them is 200 feet from an old rattle trap saw mill, which violates all the canons 
of good sense in its construction, is deficient in all the requirements for safety 
would rate at least ten per cent on any respectable schedule, and is in itself 
a good indictment for arson against its owner. 
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Another lumber yard is situated 200 feet from a saw mill which is up to 
standard, and rates at 3% per cent (if it has not been Jardined down to 2% 
per cent), and yet these two yards are rated precisely alike. 

It is time that there was a recognition of the fact that guesswork is not 
business, and that inequity and injustice bring in time their own disagree- 
able rewards, 

If the system of rate making is to be criticised as illogical and crude, the 
same can be said of the means by which they are unmade, It is an axiom 
with the legislator and the jurist that laws enacted without proper investiga- 
tion ard thought and which do not rest upon the convictions of the hody 
politic, are difficult of enforcement and easily broken, and this rule holds 
good in the business world of insurance as well as elsewhere. Rates made 
without proper consideration and investigation of the actual hazard, even if by 
chance they are just and equitable, do not have the support either of the public 
or of the underwriter, 








MERE MENTION. 


—Rumors of more trouble at Minneapolis are current. 

—The rumor is still current that the Atlanta Home will enter New York. 

—Geo. Clayton is accused of setting fire to furniture in his rooms in New 
York. 

—J. B. Prescott & Son have purchased the agency of S, B. Barton & Son 
at Webster, Mass. 

—Geo, N, Stackpole of Hyde Park, Mass,, has been sentenced to fifteen 
years imprisonment for arson. 

—The American Lloyds announces that its maximum line on approved risks 
has been increased to $90,000, 

—John F. Hoppen, an employee of the Mutual Life, died suddenly of apo- 
plexy last week at Newark, N. J. 

—August Kiéntsch, a New York saloon keeper, has been convicted of firing 
his saloon which was well insured. 

—The Patrons Mutual Fire of Worcester, Mass., is reported to be hunting 
for surplus lines in the metropolis, 

—Business has been begun by the Manhattan I.loyds of New York, for 
which Henry Honig & Son are attorneys. 

—(Quo warranto proceedings have been begun against the Brush Creek Pro- 
tective Association of Beaver county, Pa. 

—We thankfully acknowledge the receipt of a bound copy of the Texas re- 
port on insurance, etc., for the year 1891. 

—Waldo Thompson, for over forty years engaged in the real estate and in- 
surance business, at Lynn, Mass., died last week. 

—Herbert J. Maughan, agent for the Phoenix of Hartford at Toronto, 
Ont., died last month. His successor has not yet been appointed. 

—Louis M, Whitney, assistant manager of the Greenpoint office of the 
Metr. politan Life, was recently arrested for alleged abandonment of his 
wife. 

— Notice is given by the New York Bowery Fire Insurance Company of its 
intention to apply for a renewal of its charter for thirty years from April 24, 
1893. 

-——E. T. Campbell, resident secretary of the North British and Mercantile at 
Kansas City, has been appointed general agent at the New York office of that 
company. 

—The Chicago Fire Underwriters Association has decided to use both the 
Central and the Rascher maps, the first-named company agreeing to correct 
two maps. 

—A verdict of $7833 has been given the Paxton Canning Company of Pax- 
ton, Ill., in its suit against the Lake Erie and Western Railway for damages 
resulting from a fire caused by the latter. 

—A graveyard insurance scheme involving the Union Mutual Life, the 
Golden Rule Association and two other associations has been unearthed at St. 
John, N. B., and several of the conspirators arrested. 

—Suit has een brought against the officers and directors of the North Star 
Mutual Insurance Company of St. Paul, Minn., by the receiver, to recover 
$10,000, which it is alleged has been retained by them. 

—H. C. Stockdell of Atlanta has authorized his agents to solicit any busi- 
ness written by the Georgia Home at cut rates and to write same at any rates 
which it may be necessary to make in order to obtain it. 

—The Portland (Me.) Board of Underwriters has elected officers as follows : 
President, Prentiss Loring ; vice-president, Aug. Champlin ; secretary and 
treasurer, Thomas J. Little; chairman rating committee, E. L. O, Adams. 
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Auditing and executive committee: Horace Anderson, H. R. Millet, H. N. 
Pinkham ; inspector, L. W. Hanson. 

—Judge Barrett in the Appellate Court at Albany, N. Y., has decided that 
co-operative or assessment life insurance associations are not authorized to 
receive minors as members. 

—The Court of Appeals, Albany, N. Y., has given Anna B. Anderson a 
judgment for $2000 and costs against the Supreme Council, Order of Chosen 
Friends, on a policy issued by that association, 

—Florian & Morrison of Atlauta, Ga., managers of the Germania Life for 
Georgia, Alabama, Virginia and Tennessee, have dissolved partnership, Mr. 
Morrison entering the service of the Equitable in Maryland, 

—The Continental has sent to its agents supplies of loss notice blanks with 
instructions as to how they are to be used. This action was occasioned by 
the propensity of many agents to send ‘‘ scare” telegrams about small losses, 


—Brennen, Love & Co. of Omaha, Neb , have secured the representation 
of the Caledonian, Lancashire, Traders and Firemens, for which companies 
Nichols & Riley were formerly agents. Mr. Nichols becomes manager for 
Brennen, Love & Co. 

—The Life and Reserve Association of Buffalo, N. Y., has gone into the 
hands of a receiver on the recommendation of Deputy Insurance Superin- 
tendent Shannon of the New York department. Philo D. Beard has been 
appointed temporary receiver. 

—Geo. Fergus and John T. Walton are under arrest at Elizabeth, N. J., 
for arson and robbery. The former confessed that they had been systemati- 
cally robbing their employer, A. S. Campbell, the photographer, and fired his 
establishment to escape detection. 

—August, 1892, shows an improvement over August, 1891, in the matter of 
fire losses at Philadelphia. There were fifteen more fires iff August, 1892, 
but insurance involved was only $693,150, as against $1,555,375 in 1891, with 
losses of $56 033, against $140,579 last year. 

—It is stated that as a possible result of a recent examination of the associ- 
ation by Superintendent Pierce, the business of the American Workmens 
Life Assurance Society of Brooklyn will be transferred to the Industrial 
Benefit Association of Syracuse, of which O. N. Lumbert is secretary. 

—It is reported that Messrs. Beecher, Schenck & Co, of New York have 
secured control of one of the smaller life insurance companies, with which 
they will begin operations some time this fall upon an entirely new basis. — 
The Inter-Ocean.—Beecher, Schenck & Co. positively deny this statement. 


—lIn referring to the report of President Choate of the Old Colony railroad, 
our Boston correspondent in the letter appearing in THE SPECTATOR of Sep- 
tember 22, assumed that the Old Colony railroad was the insurer and not an 
insurance company. The American Casualty covers the losses of the Old 
Colony by a policy issued last January, through the office of John C, Paige, 
and that is the favorable experiment Mr. Choate referred to, 


—The Fraternal Guardians, a short-term endowment order of Philadelphia, 
has made an assignment. The total amount of certificates held, had they 
matured, would be about $4,000,000. Each member of the order, it is 
claimed, will receive the amount that he or she has paid in, The total amount 
paid in amounts to about $760,000, Against this the order has in its 
treasury $200,000 and about $610,000 in first-class bonds and mortgages. 


—The proposed reorganization of the Industrial Lite Insurance Company, 
referred to by the president, Osgood Congellton, in the last issue of THE 
SPECTATOR, has culminated in a complete transferal of the business to the 
Industrial Benefit Asssociation of Syracuse, of which A. E. Nettleton is 
president and O. N. Lumbert is secretary. The Industrial Benefit will estab- 
lish an office in the present quarters of the Industrial Life in Temple Court. 


—The cholera at Hamburg was some little time ago causing much appre- 
hension to the German life offices, but as so far it is almost confined to that 
centre, it is expected that the rest of Germany will escape, and therefore 
more hopeful views now prevail. The last and most serious cholera epidemic 
was in 1866, and the total sum of claims arising therefrom amounted for all 
German life companies to £ 56,400, a comparatively small figure. Considering, 
however, the enormous extension of the life business since then, an epidemic 
over the whole of Germany would considerably affect all life offices, Accord- 
ing to some statistics compiled by Dr. Hirsch, the epidemic of 1866 lasted in 
Berlin from June 14 to November 18, and caused 6174 deaths, which was 
equal to a little more than nine per 1000 inhabitants, as the population was 
then only 670,000 ; now it exceeds 1,500,000. The corrected official figures 
of this year’s epidemic at Hamburg give the number of cases from the begin- 
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ning to the roth September as 13,238, and of deaths 5805, which, with the 
present population of that city, viz., 640,000, gives nine deaths from cholera 
for every 1000 inhabitants, almost the same mortality as during the epidemic 
of 1866.—London Review, September 14. 

—The annual report of the Underwriters Protective Association of Newark, 
N. J., for the year ending June 30, 1892, is published. From it we learn 
that there were 343 fires and alarms during the year, at 120 of which 1676 
covers were spread, The insurance on burned buildings amounted to $1,582,794 
with losses of $101,566 ; insurance on contents, $2,453,165 ; losses, $434,805 ; 
total insurance, $4,035,960; total losses, $536,371. The premium receipts 
during the year aggregated $580,569, with iusurance losses of $484,793 ; in- 
dicating a loss ratio of 83.5 per cent, which does not allow much margin for 
expenses and dividends. 

—‘‘ Poor's Directory of Railway Officials and Manual of American Street 
Railways,” edition of 1892, goes considerably beyond its title in the informa- 
tion which it gives. Its improvement over previous issues is especially 
notable in the department devoted to street railway statements and in a new 
department styled the Directory of Directors, which is an alphabetical list of 
directors of leading corporations throughout the country, together with the 
names of the companies in which they hold such office. This book is a valu- 
able reference work, and should be within reach of all who are identified with 
railroad corporations, and especially of those engaged in manufacturing or 
dealing in railway materials. 


—The following notice posted in the New York city offices of the North- 
western Mutual Life shows how that company enforces the anti-rebate law : 
To my business associates—E. E. Darrow of Brooklyn, detected in rebating, 
has been this day discharged from the agency force of the Northwestern. In 
accordance with the instructions of Hon. Willard Merrill, second vice-presi- 
dent and superintendent of agencies, further business will not be accepted 
from him through any general agency of the company. The policy obtained 
by means of the rebate has, upon advice of Hon. Charles E. Dyer, counsel, 
been surrendered to the company by the insured. Please give these facts the 
widest publicity. Very truly yours, Jno. I. D. Bristol, manager. 


—The Equitable Life in Washington and Northern Idaho, under W. 5. 
Morphy, manager, Seattle, is moving along quite nicely this year, and will 
obtain at least $4,000,000 worth of business from this sparsely settled field. 
This is an increase of twenty-five per cent over last year and tops the list in 
both States. Mr. Morphy is cultivating his field vigorously and can offer ex- 
cellent territory and liberal contracts to at least a dozen first-class men. On 
another page Manager Morphy makes his offer known and desires those un- 
acquainted to know that the State of Washington is on the up grade again. 
The harvests are first class this year and no field at present offers better op- 
portunity to energetic and able men than does the one over which Manager 
Morphy presides for the Equitable Life. 


—F. A. Wing, manager of the Massachusetts Mutual Life for Washington, 
Oregon, Idaho, Montana and Utah, which is called the Pacific Northwest 
department, will produce at least $3,000,000 worth of business from that 
territory this year, an increase of about 100 per cent over last year. He 
obtained, in fact, more business in the first six months of 1892 than in all of 
last year. This is one of the most prosperous life agencies in the Northwest. 
The agency, under Mr. Wing’s superior management, has grown from last to 
second place in all the company’s agencies in three years, and is now neck 
and neck for first place. Mr. Wing can utilize the services of some first-class 
men in his territory, where the Massachusetts Mutual stands second to none 
jn popularity. Consult card in another column for terms which are liberal. 


AUTOMATIC SPRINKLER NOTES. 


—The mill of Sayles & Jenks at Warren, Mass., which was recently destroyed by 
fire, had an equipment of Grinnell sprinklers in the card room, spinning room and 
attic. There were no sprinklers in the lower story where the fire started. This 
occurrence is simply another instance of destruction of property partially protected 
with sprinklers. 


AGENCY APPOINTMENTS. 

—John Bellamy, agent for the Equitable Life, at Boston, Mass. 

—C. E. Gary, agent for the Union Central Life, at Richmond, Va. 

—F. P, Sultier, agent for the Employers Liability, at St. Paul, Minn. 

—J. C. Vigneaux, agent for the New York Life, at Cedar Rapids, Ia. 

—Pollard & Sullivan, agents for the Continental, at Bowling Green, Ky. 

—Corson & Hunt, Philadelphia, general agents for the Columbian Fire of Louis 
ville for Pennsylvania. 

—W. B. Humphrey, Lincoln, Neb., special agent for the Traders of Chicago for 
Nebraska and Kansas. 

—Sloan & Tarpey, Salt Lake City, general agents for the American Casualty 
for Utah, Idaho, Nevada and Montana. 
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NSURANCE SOLICITORS. 


ACCIDENT INSURANCE AND HEALTH INSURANCE. 
EITHER OR BOTH. Goop TERRITORY, Goop TERMS. 





Address, 
ARTHUR L. BUSH, Sec., 
Send for Prospectus. WESTFIELD, MAss. 
M. C. Puiutps, WISCONSIN. Joun C. Kveist. 


HILLIPS & KLEIST, 
ATTORNEYS-AT-LAW, 
COOK BLOCK, OSHKOSH, WISCONSIN. 
REFERENCE—National Union Bank, ‘The National Bank, 
ATTORNEYS FOR American Mutual Accident Association. 


CoORVORATION AND INSURANCE LITIGATION A SPECIALTY. 


IFE INSURANCE AGENTS 





At liberty to make contracts, are invited to communicate with the 


Home Life Insurance Co. 


TEMPORARY OFFICES: PULITZER BUILDING, NEw York CIry. 


The Policies of the ‘‘ Home” are broad and liberal, both as to terms and 
conditions, and contain all the advantages and options of modern insurance 


contracts. 
GEO. H. RIPLEY, President. 


Wo. A. NeweE.t, Manager Western Department, Chicago, IIl. 


NDUSTRIAL LIFE INSURANCE COMPANY 
OF NEW YORK. 
Ossporn CONGELTON, Prest. Drew B. ALLEN, Secy. BERNARD A. BurGEr, Treas. 
CAPITAL $100,000.00 
OLD LINE INSURANCE ON INDUSTRIAL PLAN. 
Agents Wanted. To the right men liberal contracts, 
HOME OFFICES, TEMPLE COURT, NEW YORK. 

PHILADELPHIA OFFicEs, 419 WALNUT STREET. - Boston Orrices, 7 TEMPLE PLACE. 
Agencies throughout the United States. 











LARGEST ASSETS, LARGEST INCOME AND LARGEST 
RESERVE OF ANY PLATE GLASS INSURANCE 


COMPANY IN THE WORLD. 





figencp Wants. 








EW YORK LIFE INS. CO., DEPARTMENT OF 


Arkansas and West Tennessee. Gilbert D. Raine & Co., General Agents, Memphis, 
Tenn., will give one or twu first class specials ** Top contracts” if application is made at once. 
This section is particularly prosperous this season. 





OU SAY YOU’RE NOT SATISFIED? YES? 


Well, why don’t you come to the great and growing Insurance field of the Pacific ¢ 
You will make money, if you are a first-class solicitor, by corresponding with F, A. Winc, 
Manager Pacific Northwest Department for one of the best Old-line Companies. 


Address, care 218-222 Bailey Building, Seattle, Wash. 
Exclusive territory in five good States to reliable men, 





HE IOWA STATE AGENCY OF THE MUTUAL 
BENEFIT LIFE INSURANCE COMPANY 


desire to contract for a Special Agent; also a few good men to occupy districts in the 
State. Correspondence with reliable men solicited. 


STANHOPE FLEMING, State Agent, 


Des Moines, Iowa. 





EW YORK LIFE INSURANCE COMPANY. 
Jno. A. McCa tt, President. Joun Kapvan, General Agent. 
BRANCH OFFICE, - 373 FULTON STREET, BROOKLYN. 
We are offering special inducements to reliable and energetic workers to sell our New 


Accumulation Investment Policy, in connection with our other forms of insurance, Liberal 
terms to the right stamp of men. For full particulars cail at Brooklyn office, 


JOHN KAPLAN, General Agent, 
373 Fulton Street, Brooklyn, N. Y. 








ROVIDENT SAVINGS LIFE ASSURANCE SOC’Y 


29 BROADWAY, NEW YORK CITY. 


WANTEDI 


A few good men in the Metropolitan District; also general agents for New Jersey, 
Top contracts, 


H. V. CLEAVER, Manager Metropolitan District. 


Connecticut and Long Island. 





H. PLANT, GENERAL AGENT THE NEW YORK 


e Life Insurance Company at Macon, Georgia, for the Department of Georgia, 
Florida and East Tennessee. Good Contracts and Good Territory for First-class Specials. 





HE IOWA STATE AGENCY OF THE EQUITABLE 


Life Assurance Society of the United States wishes general agents for Cedar 
Rapids, Ottumwa and other good points in the State, Especial facilities offered in the 
way ot contract and territory. We also wish special solicitors for unoccupied fields. Write 
us and see what we have to offer. 


LEE B. DURSTINE, 
Manager for Iowa, 
Des Moines, la, 





HOMAS L. ALFRIEND, 


MANAGER WASHINGTON LIFE INSURANCE COMPANY, 
OF NEW YORK, 
For Department of the Virginias and North Carolina, Richmond, Va. 
Agents wanted at all points in the above territory. Good contracts to men who are 
willing to work, 





IMPORTANT. 
ANTED BY THE HOME LIFE INSURANCE CO. 


general and special agents for the City and State of New York. In thirty-two 
ears the Home h.s paid in dividends alone over 48 per cent of its present Assets and its 
interests has paid all death claims. 
Writes the most lhberal policy, with cash values after the fifth year and has the largest 
per cent of assets to liabilities. Address stating experience, if any, 
W. J. MADDEN, Generar Acent, 40 Broadway, New York. 





EqQuiraABLE LIFE ASSURANCE SOCIETY, DEPARTMENT OF 
WASHINGTON AND NORTHERN IDAHO. 
ANTED: ACTIVE, ENERGETIC, CAPABLE 
Solicitors. Only men of character and integrity need apply. 
Liberal contracts and unequaled territory. 
W. J. MORPHY, Manager, 
SEATTLE, WASHINGTON, 
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C L. MESHIER, 
GENERAL AGENT OF THE 
NEW YORK LIFE INSURANCE COMPANY AT LINCOLN, NEB. 


“or Southern Nebraska and Northern Kansas. Liberal contracts awarded live men. Come 
to the field that is ripe for the harvest. 





ANTED.—GOOD ACTIVE, RESPONSIBLE 

Agents in Iowa, South Dakota and Northern Nebraska, to write Insurance for 
the Old Reliable New York Life Irsurance Company. It will ‘be to your interest to learn 
the Commissions paid to Agents before contracting with any other company, To the right 
men who can show good business records, liberal contracts will be granted. Splendid 
territory yet unoccupied, Call upon or address 
GILBERT A, SMITH, Manager, 

Room 16, Peavey Grand, Sioux City, Iowa. 








Mnsurance Hdjusters. 





E O. BROWN, ADJUSTER, TOLEDO, OHIO. 


SOLICITS ADJUSTMENTS. 
FIRE LOSSES FOR INSURANCE COMPANIES ONLY. 


Refer to: Joseph M. Rogers, Manager, Chicago; G. F. Bissell, General Agent, Chicago. 
J. F. Downing & Co., General Agents, Erie, Pa. 





A W. HART, 
e 
INDEPENDENT ADJUSTER, 


Tyler Building, LOUISVILLE, KY. 





P S. CAMPBELL, 
e 
FIRE INSURANCE ADJUSTER, 
LOUISVILLE, KY. 


Room 806, ‘* THE COMMERCE,” 


Louisville, New Albany and Jeffersonville, only. 





er H. FRANKLIN, 
INDEPENDENT ADJUSTER 
196 GRAVIER STREET, 


New Orleans, - - - Louisiana. 








CGILLIARD & DARK, INSURANCE, 


EsTABLISHED 1866, 





GENERAL AGENTS 
INDIANA INSURANCE CO. of Indianapolis, Ind, 
VERNON INSURANCE AND TRUST CO. of Indiana. 
INDIANA INSURANCE CO. of Ft. Wayne, Ind. 





GENERAL OFFICE, 


83 and 85 Kast Market Street, . : Indianapolis, Ind 





INCORPORATED 1N 1860, 


HE GERMANIA LIFE INSURANCECO. 


20 NASSAU STREET, NEW YORK. 


RI isd tic cdvincedsunsmedecied scnbaneniensadesuaaseedeuh $15,736,710.82 
NG oi civ nicarsiaewitiduauuuedcicuanacwueuwe 1,075,593.21 
SE Or III cil vckccccdaswcwesadosaccamascunvessvavaccusss 58,227 ,620.00 


WANTED—Good “insurance men” as solicitors, special agents and managers fora 
few States. Communications will be treated strictly confidential. 








Prominent Agents and Brokers. 








EHM & VAN DEINSE, INSURANCE AGENTS 


and Brokers, Indianapolis, Ind. Insurance effected in any part of the United 
States. Correspondence solicited. 





H S. PETTENGILL & CO., GENERAL INSURANCE. 


AGENTS AND BROKERS, 
CLEVELAND Ou10, 


Best of facilities for placing country specials. Correspondence solicited with responsible 
agents and brokers. 


LFRED PAULL, 1160 MAIN STREET, WHEEL- 

ing, W. Va. General Insurance Agent and Broker. General Agent for the Rome 

Insurance Company of Rome, Georgia, and New England Fire Insurance Company ot 
Rutland, Vt. All applications for the above companies must be referred to this office. 

Also sole correspondent for Eastern business for the German Insurance Company, Pea- 
body Insurance Company, Franklin Insurance Company, Fire and Marine Insurance Com 
pany, Jefferson Insurance Company, American Insurance Company and Underwriters 
Insurance Company of Wheeling, West Virginia. 


YDNEY ASHBRIDGE, 
GENERAL INSURANCE AGENT AND BROKER, 
No. 32 SouTH HOLLIDAY STREET, OpposITE CHAMBER OF COMMERCE 
BALTIMORE, MD. 








Special attention given to the placing of surplus lines. 


A G. HALL, 
& 
58 WILLIAM STREET, - - - 





NEW YORK, 


SURPLUS LINES A SPECIALTY. 





J K. ELDERKIN, 


FIRE INSURANCE. 
LINES PLACED THROUGHOUT UNITED STATES IN RESPONSIBLE 
COMPANIES, 
CORRESPONDENCE SOLICITED. 


321 SUPERIOR STREET, - - TOLEDO, OHIO. 





M. DOWNING, 


‘ INSURANCE BROKER, 
PLACING SURPLUS LINES EXCLUSIVELY. 
297 BULLITT BUILDING, PHILADELPHIA. 


CORRESPONDENCE SOLICITED WITH RESPONSIBLE AGEN'IS 





EVERYWHERE, 
OHN I. COVINGTON, INSURANCE BROKER 
.GHAE. ST. «-5 « -« «= «= SW YORE. 





E. LOWE, 66 PINE STREET, NEW YORK. 


e Established 1875. Contracts for Sprinkler Equipments. Lowest current rates. 
Correspondence with owners of mill property solicited. 


S MILCH, INSURANCE BROKER, 


128 BROADWAY, NEW YorRK. 





Places insurance with companies of unquestionable responsibility. 


ADJUSTER OF FIRE LOSSES, 





CHARLES TREDICK. ESTABLISHED +869. W. C. BENNETT. 
HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention given t 
placing Surplus lines. 





ESTABLISHED 1879. 
LATT, PLATT & CO., CLEVELAND, OHIO, 
FIRE INSURANCE, 


Lines placed throughout United States in responsible Companies. 
Liberal Commission allowed Agents and Broker 


CORRESPONDENCE SOLICITED 
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. —_—_— 
FIFTY-EIGHTH ANNUAL STATEMENT OF THE 
sje ' 
. 
Prominent Agents and Brokers at Chicago British Am erica Assurance Company 
J 
TORONTO, CANADA. 
JAMES A, MILLER. JOHN T. SWEETLAND. December 31st, 1891. United States Branch. 
TELEPHONE, - - - 1926. a ee 
AMES A. MILLER & CO., FIRE INSURANCE, _ ts awe 
Successors to Wm. G. McCormick & Co., Office, No. 169 and 171 La Salle Street, OF THE COMPANY HELD IN THE UNITED STATES ARE AS FOLLOWS: 
: mee . . Par Value. Market Value. 
Chicago. Representing Liverpool and London and Globe Insurance Co., England ; a Oe OT LE ER OE ILL $31,870.32 
Union Insurance Company of California ; Western Insurance Co. of Pittsburgh, Pa.; Peoples - ong aay i slecisiatecdiagancdebenatdetlddasbaaeadiadedieiaank ic. taieaaiene eye t 
. . : WN . Fe EEE EEE 5,000.00 325,187.50 
Insurance Co., of Pittsburgh, — Insurance Co. of Brooklyn; New Hampshire ne... atynry 4 3360000 
q Insurance Co, of Manchester, N. H. EERE 100,000.00 105,000.00 
Georgia State Bonds, 436 per cent..........cccccccccccccccccccce 25,000.00 26,250.00 
ee ee ae 50,125.00 51,375.00 
City of Richmond Bonds, 4 per cent.._.........----.----------- 25,000 00 25,000.00 
Gro. W. MonTGOMERY. M. L. C, FUNKHOUSER. Chicago & N. W. Railway Bonds, 5 per cent.......-..-.-------- 20,000.00 21,400.00 
Burlington, Cedar Rapids & Nor. Railway Bonds, 5 per cent.... 10,000.00 10,100.00 
EO. W. MONTGOMERY & CO., INSURANCE New York & West Shore R’y, Ist Mortgage Ponds, 4 per cent... 50,000.00 52,000.00 
Agency, 177 La Salle St., Chicago, Ill. Agents for American Ins. Co., Newark ; a ae ae Bonds and Railway Stocks....... -.------ — ce 
Firemens Ins. Co., Newark; Standard Fire Ins. Co., New York; Fidelity and Casualty " s S22 nnennnnen nnn eenee nn en eens nne eee scenes $791,878.07 
Co., New York. Fire, Plate Glass, Bonds of Suretyship. Telephone 303. LIABILITIES. 
SG SO Te COR os cnciinenaiarecnitbusnienaaienitniwinebiinl $39,870.60 
NE ET EE EEE Tee 49,251.53 
Commissions and Return Premiums Due Agents...............-..------ peesueel 31,839.05 
T. MARSHALL & CO., FIRE INSURANCE, | Reserve for Reinsurance... --.-e---eneessssseosveceeecene B70,544.44 
e@ 33 and 35 Major Block, No. t49 La Salle Street, Chicago. Special facilities for TOTAL LIABILITIEG......... -...---2 nnne sone n nee eee e eee e eens cen e eens $491,505.62 
RE eT SNS ae ee rans ee $300,372.45 


placing large lines on all classes of insurable property. 





W. B. Smirn, Pres’t and Gen’! Manager. 


B. SMITH CO., 
° INCORPORATED $25,000 CAPITAL, 


F. P. Smirn, Sec’y and Treasurer, 


FIRE INSURANCE, 
‘TELEPHONE, Main 4878. 502, 503 & 504 INSURANCE EXCHANGE, CHICAGO. 
References :—Globe National Bank and National Bank of the Republic. 





facilities for placing large lines on all classes of desirable property. 


P. ELWES & CO., INSURANCE AGENTS AND 


Brokers, 6,8, 10 and 12 Pacific avenue, Traders Building, Chicago, III. 





FIRE UNDERWRITER, 
196 La Salle Street, - ~ . “ e ” ‘ 





E J. WERNER & CO., 


INSURANCE EXCHANGE, 218 La SALLE STREET. 





GENERAL INSURANCE AGENTS AND BROKERS, 


Refer by permission JoHNson & S.ick, Attorneys, Globe National Bank, Chicago, 








Insurance Co, of Albany, N. Y. 


T. H. WEBSTER. E. N. WILEy. HOLGER DE Roope. C. P. JENNINGs. 


EBSTER, WILEY & DE ROODE, SUCCESSORS 
to S. M. Moore & Co., 166 La Salle Street, Chicago. Lion Fire Insurance Co., 
London, Eng.; Providence-Washington Insurance Co., Providence, R. 





 Wipeeenes INSURANCE AGENCY. 


Unsurpassed facilities for placing surplus lines. Correspondence solicited. 


C. A. VAN ANDEN, Proprietor, 


161 La Satie Street, Cuicaco, IL. 











"= FIRE & MARINE 
PHILADELPHIA 











JOHN MORISON, Governor. JOHN Y. REID, Deputy Governor, 





om Tt eo 


TOTAL ABSTINENCE LIFE ASSOCIATION 


OF AMERICA 
PAYS ALL HONEST LOSSES PROMPTLY AND IN FULL. 


It furnishes to Total Abstainers the Cheapest and Most 
Reliable Insurance to be had, 




















IT WILL PAY YOU WELL TO WRITE TO US. 





New and Liberal Commissions will be paid to Experienced 
Agents in Illinois, Wisconsin, Minnesota, Missouri, 
Michigan, California, Connecticut, North Dakota, 
Indiana and Iowa. 


The Total Abstinence Life Association of America, 
902-905 ROYAL INSURANCE BLDG., CHICAGO, ILL. 








THE 


SECURITY MUTUAL LIFE ASSOCIATION 


OF BINGHAMTON, N. Y. 


Issues Equation, Annuity and Term Policies, 


The most attractive system of Life Insurance, combining 
economy, equity, and safety. Five years in business with the 
following record. 

Insurance in force, - - - = = $6,000,000.00 
Assets over - - = = = «= «= 150,000.00 

The Association has not now, and never had, a death claim 
due and unpaid. Agents wanted in the States of New York, 
Pennsylvania, Ohio, Michigan, Missouri, and Colorado. 

Address, 


CHAS. M. TURNER, 


Sec’y and Gen’! Manager. 
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AMERICAN 


Casualty Insurance and Security Co. 


OF BALTIMORE CITY. 


Home Office, Chamber of Commerce, Baltimore, Md. | 





CASH CAPITAL, - 
ASSETS, - OVER TWO MILLION DOLLARS. 


BEECHER, SCHENCK & COMPANY, General Managers, 


New York City. 





1850. 1392 


" ASSETS, December $1, 1891, $6,737,988.27. BURPLUS, $649,041.05. 


The United States Life Insurance Co. 


IN THE CITY OF NEW YORK. 


1891 


$14,101,654.00 


1890 


$1,955,157.00 


1889 


$8,463,625.00 


1888 
New Insurance Written, -5 $6,335,665.50 


GEO. H. BURFORD, President. 
C. P. FRALEIGH, Secretary. A. WHEELWRIGHT, Asst. Secretary. 
WM. T. STANDEN, Actuary. 


The two most popular plans of LIFE INSURANCE are the CONTIN- 
UABLE TERM POLICY, which gives to the insured the greatest possible 
amount of indemnity in the event of death, at the lowest possible present 
cash outlay, and the GUARANTEED INCOME POLICY, which embraces 
every valuable feature of investment insurance, and which in the event of 
adversity overtaking the insured may be used as COLLATERAL SECUR- 
ITY FOR A LOAN, to the extent of the full legal reserve value thereof, in 


accordance with the terms and conditions of these policies. 


Good Agents, desiring to represent the Company, are invited to address 
J. S. GAFFNEY, Superintendent of Agencies, at Home Office, 





—_ a 


KQUITABLE 


LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES. 


January 1, 1892. 


ASSETS, ; , ; 


Liabilities, including the Reserve on all 


existing Policies (4 per cent Standard) and 


$1 36,198,518.38 


Special Reserve (toward the establishment 
of a3% per cent valuation) of $ [,500,000, 109,905,53 7.9 2 


$26,292,980.56 





Total Undivided Surplus, - 








$39,05 4,943.85 


2 33,1 18,331.00 


Income, - - - 
New Assurance written in 1891, 


Outstanding Assurance, : 804,894,557.00 





The Free Tontine policy (the Society’s latest 
form) is UNRESTRICTED as to residence, travel and 
occupation after one year; INCONTESTABLE after 
“ NON-FORFEITABLE” after three 


one year, and 


years. 





Claims are paid immediately upon the receipt 


of satisfactory proofs of death, 





Henry B. Hype, President. 


James W. ALEXANDER, Vice-Pres't. 



































Oct. 6, 1892.] 


THE SPECTATOR. xiii 








LIFE INSURANCE AND MISCELLANEOUS WORKS. 


A Partial List of the Publications relating to Life Insurance, Banking and Railroads, and Building Loan Associations issued and for sale by 
THE SPECTATOR COMPANY. 


THE SPECTATOR. 


A Weekly Newspaper devoted to the interests of Fire, Life, Marine and Accident Insurance. 
Established 1868. 
BORBOTI IR ona cccencsccrcdecconvccocsswenenes $4.00 per Year. 
THE INSURANCE YEAR BOOK. 
(Life and Miscellaneous.) 


A Yearly Publication, being a complete Cyclopadia of Information regarding all branches 
of Insurance except Fire and Marine. 


PEIOB ccc cccscccneccsnsewensevacesocsrsnenesse $5.00 per Copy. 
PRINCIPLES AND PRACTICE OF LIFE INSURANCE. 


By NATHAN WILLEy. 
A New Edition of this Standard Work, revised and corrected. Now READY. 


PRICES. 

Ri a sick cow pec eteteeecccaebetene setvenscsepinanbcantn 5.00 
(This edition contains the 4, 3% and 3 per cent American Experience Valuation Ta 
Pocket Edition (with flexible leather cover)... .........- cece scececcccececcee $2.50 
UNE I 6 Kap eaicaunne by eneneteatneeel acs iniaa a dinssatetebinniiiioein 2.00 


HANDY GUIDE TO PREMIUM RATES, 
APPLICATIONS AND POLICIES OF AMERICAN LIFE INSURANCE 
COMPANIES, 


Showing forms of Policies issued by the various Life Companies and the conditions bearing 
upon them; also Comparative Tables of Rates for Whole Life, Endowment, ‘erm and 
Industrial Insurance, for Annuities and other valuable information relating to the Life 
Insurance Contract. 


Pe citccintetinicactintchinebbnivebvmmmbebeiens $2.00 per Copy. 
THE A BC OF LIFE INSURANCE. 


By Cuarves E, WiLvarp, 


It is the aim of this book to explain and illustrate some of the Fundamental and 
Elementary Principles of Life Insurance so simply that they can be readily understood by 
who have not been specially trained as mathematicians. 


Pe cckcicissauienstinenteandantdataiocusenate $1.00 per Copy. 
HAND-BOOK OF ASSESSMENT INSURANCE. 


A Yearly Record of the Statistics, etc., regarding Assessment Insurance. 


PUG pie cniaiiessienéanenenbdatnladitsaniedaiinae $2.00 per Copy. 


THE LIFE INSURANCE POLICYHOLDERS POCKET 
INDEX. 


(Annual Series.) 


Containing statistics of all the principal Life Insurance Companies of the United States for 
five consecutive years. 


Prices: 25 Cents per Copy; $2.00 per Dozen; $10.00 per Hundred. 
The Life Index is also furnished with Leather Cover. 


POCKET REGISTER OF LIFE ASSESSMENT INSURANCE 
ASSOCIATIONS. 


(Annual Series.) 


Containing statistics of the principal Life Assessment Associations for five years. Issued 
annually, about March 15. 


Prices: 25 Cents per Copy; $2 OO per Dozen; $10.00 per Hundred; 
$100.00 per Thousand. 
We also have the Register in Leather Covers. 


MEDICAL EXAMINATIONS FOR LIFE INSURANCE, 
By J. Apams Atten, M_D., LL.D. 
OE sien éccciuuiinttdadcnniineeabesmaaeie $2.00 per Copy. 


PRACTICAL HINTS TO LIFE AGENTS. 


Within the compass of 32 pages, “* An Old Workman” has grouped together a mass of very 
useful suggestions to Agents, 


Pdi vipnceexnanonccaneaiesbesetdetsswdies 25 Cents per Copy. 





POCKET REGISTER OF ACCIDENT INSURANCE. 


(Annual Series.) 


Containing statistics of Stock and Assessment Accident Companies for five years, Issued 
annually, about March 15, 


Prices: 25 Cents per Copy; $2.00 per Dozen; $10.00 per Hundred. 


Register is also furnished with Leather Cover. 


THE LIFE INSURANCE EXAMINER, 
By Cuarves F. Stittman, M.S., M.D. 


A Practical Treatise upon Medical Examinations for Life Insurance. A Medical 
Examiner's Manual which is concise, comprehensive and practical, and written with due 
regard to the present state of the science of Life Insurance. 


UT vaccencdsods sevens eenipasesseonniiadinns $3.00 per Copy. 
LIFE INSURANCE RATIOS. 


(Annual Series.) 


This work is a series of Tables showing the business and financial standing of all the Life 
Insurance Companies of the United States for the past year. 


OG iictikciccesiidtnccscctiommigecetapiassemese $1.00 per Copy. 
DEFINITIVE ANALYSIS OF LIFE INSURANCE RETURNS. 


A compendium and digest of twenty-five Life Companies for 10 years, 


Pi incacce cucu cetcrcsspecccuansietasnnsued $2.00 per Copy. 
DIVIDENDS IN LIFE INSURANCE, 


This work is a Tabular Statement showing the Dividends made to Policyholders by 
thirty-one prominent Life Insurance Companies from date of organization to last year 
inclusive, 


PUG i chevesciccssccmnpinieeensionmenens 25 Cents per Copy, 
THE THREE SYSTEMS OF LIFE INSURANCE. 


By Mervin TABor. 


_ Tue Specrator Company having purchased the plates and full copyright of this work, 
will issue the sixth edition, bound in flexible leather cover for pocket use. 


Price: Bound in Leather, $2 0. 


LIFE INSURANCE LEGAL NET VALUES. 


By Gustavus W. Situ, formerly Insurance Commissioner of Kentucky. 


A Popular Treatise on the Method of Computing the Net Value of Life Policies, and 
Showing the Nature and Proper Uses of this Fund, 


PETE Pree ll Ce 


PROMINENT PATRONS OF LIFE INSURANCE, 


A Valuable Document for every Life Agent, giving a very full list of large insurers, with 
amount carried by each, 


PON amkcncciatddsosenbtntinioaarareetien 25 Cents per Copy. 


SYSTEMS AND TABLES OF LIFE INSURANCE, 
By Levi W. Meecu. 


A Treatise Developed from Experience and Records of Thirty American Life Offices, under 
the Direction of a Committee of Actuaries. 


i cisndsttiscaennaiuacdéneieenmenedene $10.00 per Copy. 


LIFE INSURANCE PREMIUMS AND RESERVES. 


By Suerrarp Homans, Consulting Actuary. 
Price...... EE eT 50 Cents per Copy. 


LIFE POLICY REGISTER AND PREMIUM RECORD. 


An Office Book for Life Insurance Agents. 


PRICES. 
No. 1. 50 double pages (affording 2500 policy entries for four years), bound in half 
SOE: GENE CE connnwicsonutsviues temic awreinenmagndemnmnae $5.00 
No. 2. 100 double pages (affording 5000 policy entries for four years), half leather, 
I: CR ncurses cig eenteeincccnnsnecsngotinsaninheeiedetens 8.00 
No. 3. 150 double pages (affording 7500 policy entries for four years), bound in 
DD SR vcliniiainsdvesicicqnenselinécegcdesediatsebeventennanadin - 15.00 


IMPORTANT WORKS FOR BANKERS, RAILROADS, AND BUILDING LOAN ASSOCIATIONS. 


THe Srecrator Company are now Proprietors and Publishers of the following valuable Works of the late Horatio C, Croap, the well-known Actuary and Accountant 


HOW TO VALUE BONDS. 


By Horatio J. Croan. 

_ According to the method adopted by the U.S. Treasury Department. Price and others. 
With Tables by which amy Bond running from ¥% year to 50 years (interest payable semi- 
annually) can be valued so as to realize the interest from 1 to 10 per cent. By these tables 
can also be determined the semi-annual amounts required to pay off Car Trust, Building 
——— Installment Plan indebtedness; the method of making the calculations is fully 
explained, 


PIII ap ratiarbsca ni viele aedeacenale uc cumnicndeiicemiernal $7.50 per Copy. 


BOND VALUES. 
ACCORDING TO THE LIFE INSURANCE LAW OF MASSACHUSETTS. 
By Horatio J. Croan. 
Showing the values of Bonds as Four Per Cent Annual Investments, 


SPS tick wh Gccciowinncid tddeniade ia ennabaiabatiaeae $7.50 per Copy. 





CAR TRUST, 
BUILDING LOAN ASSOCIATION AND INSTALLMENT PLAN MONTHLY 
TABLES. 
Interest compounded monthly at 4, 4%, 5, 5%,6 and 7 per cent per annum, 
By Horatio J. Croan, Actuary, Etc. 


These monthly tables are specially adapted to Car Trusts, Building Loan Associations 
and /nstallment Plan payments, 


PHICO coce -- 2000-220 ---= -onene woccceccccncccescces $5.00 per Copy. 
CROAD’S 
DEPRECIATION, APPRECIATION, DISCOUNT, INTEREST AND ANNUITY 
TABLES, 
By Horatio J. Croan. 
PPIGO oe cc cnccen coccesccsevsssesccopeonacesccsord $5.00 per Copy 


MANUAL OF STATISTICS. 


Annual Publication. 
A Hand-book of Railroads, Grain and Produce, Cotton, etc., for Investors and Bankers, issued January First. 


onpncenmiaataD $2.00 per Copy. 





Any of the above publications sent postpaid on receipt of price. For fuller descriptions of the foregoing works and many others, send for our Catalogue 


THE SPECTATOR COMPANY, 


Cuicaco OrFice, 161 La Salle Street. 


14 Cortlandt Street NEW YORE: 
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--—THE—— 


EOPLES MUTUAL ACCIDENT 


Insurance Association 
OF PITTSBURGH. 


Insures against Accidents at the lowest consistent price. 


Liberal terms to good active agents. Address 


FRANK K. KOHLER, SECRETARY, 
gi and 93 Fifth Avenue, Pittsburgh, Pa. 





Strong. Safe. Conservative. 


VANSVILLE INSURANCE CO., 


EVANSVILLE, INDIANA. 
Paid-up Capital, $250,000.00. 


CITIZENS INSURANCE CoO,, 


EVANSVILLE, INDIANA. 
Paid-up Capital, $200,000.00. 





FIRE, TORNADO, HULL AND CARGO INSURANCE, 
Agencies in State of Indiana only. 
BENNETT & ODELL, Managers. 


Good Active, Reliable Agents Wanted 


BY THE 


. ee ACCIDENT SOCIETY 


—or— 





NEW YORK CITY. 


Reliable Agents who can secure good risks will be given exclusive territory 
and ALLOWED A J.ARGE AND PERMANENT RENEWAL INTEREST on all their 
business. Apply at once to 

JOSEPH I. BARNUM, 
Secretary and General Manager, 
280 Broadway, New York City. 


HANDSOME INCREASE. 


Insurance in force Jan. 1, 1892_.$5,647,000.00 
Insurance in force July 1, 1892__10,782,500.00 
Gain in Insurance in force... 

Pee ---- $2,279, 277.05 


ORICINAL FEATURES. 
THE SINGLE PREMIUM SYSTEM. 
Level Premium and Limited Payments. Long 
Short Term as desired. Paid-Up Policies. Cash Valu 
Annuities and Semi-Endowments. 
THE PREMIUM LIEN SYSTEM. 
3i Monthly Payments according to Mortality, 
Ample Reserve Fund, with Paid-UP Policies or Extend 
Insurance. 
; Combination Policies with Building and Loan Companies, giving better results than 
Endowment or Tontine Policies issued by any other company. 
ive, responsible men, can secure good contracts and territory with the National Lif 
Address all Communications to D. 8S. FLETCHER, General Manager, Hartford, Co 


$5,134,501 











ANNUAL STATEMENT 


ILLERS AND MANUFACTURERS 
INSURANCE COMPANY, MINNEAPOLIS, MINN. 


December Sist, 1891. 


NG i: 6006666 4064 ad 24a S44 RKEEN OES OO Oe $482,250.83 
i inbceetwhap: atk <dentea sabes be herds » 170,153.78 
EE eee eT re eee ee Pe ee eee 312,097.05 
Losses paid....... eer Ty eee eT oe errr 586,463.97 
E. R. BARBER, - - - President. 
C.B. SHOVE, - - - - - Secretary. 





OF SAN FRANCISCO, CAL. 


ORGANIZED 1868. 


LIFE and ACCIDENT INSURANCE. 


Gero. A. Moors, Pres’t. Gro. W. BEaver, Vice-Pres’t. 
J. N. Patton, Sec’y. Tuos. Bennet, Gen, Sup’t. 
H. F. Banp, Ass’t. Sup’t. 





Paid on account of Policyholders, - - over $4,300,000.00. 





The only Life Insurance Company in the United States whose Stockholders are Liable 
or the Debts of the Corporation. 


LIFE POLICIES UPON APPROVED FORMS. 
ACCIDENT POLICIES ARE WORLD-WIDE AND DEFINITE 
LOW CASH RATES. NO ASSESSMENTS. 





JULY 1, 1892. 
——THE——_ 


en tone AND MERCHANTS 
MUTUAL INSURANCE COMPANY, 
ROCKFORD, - - - ILLINOIS. 


Assets, $352,730.45. Net Cash Surplus, $35,244.07 
Surplus as regards Policyholders, $310,519.00. 


DIRECTORS. , 
HENRY W. PRICE, President Rockford Watch Company...........-.-.- ROCKFORD 
LEVI RHOADES, Rhoades, Utter & Co., Paper Manufacturers.--..------ ROCKFORD 
OHN G. CHICK, Forest City and Reaper City Mills.......-.-.---------- ROCKFORD 
ETER SAMES, Agricultural Implement Manufacturer......------------ ROCKFORD 
S. B. WILKINS, President S. B. Wilkins Company--.--...-.-..-------------- ROCKFORD 
S. A. JOHNSON, Johnson & Wanstrom, Clothiers---..-.-----------..------ ROCKFORD 
W. H. McCUTCHAN, Cashier People’s Bank..--..-.--..---.-..----------- ROCKFORD 
W. O. WORMWOOD, Real Estate and Money Broker--.-.......------------ ROCKFORD 


GEORGE S. ROPER, Secretary, ROCKFORD, ILL. 





STATEMENT OF THE 
OME FRIENDLY SOCIETY 
OF BALTIMORE, MD. 


DeEcEMBER 31, 1891. 





annie NTNU, MONON I oe a Ss soar ainda 6d vanr ei a We ea wim aeons wee 16,966 

Pu NIRIAE Ee MONMNEN ooo: fol ont: 3, gansidisigisye, eiaieisiee odes esi aieidare avery es $5 ,003,500.00 

BNCOMS GUNS THE YORE. ioc iss ccccccscceccccsecsievsscuseue . «127,825.62 

See NE oo Seren cise ticle debian velo ieeieinis ow aise Swidele $55,342.18 
OFFICERS: 


B. L. TALLEY, President. 
WM. SILVERWOOD., Vice-President. 
GEORGE A. CHASE, Secretary, 





ROTECTION FIRE INSURANCE Co. 


OF CHARLESTON, W. VA. 


CAPITAL, - = ° $100,000.00. 
NR NE EE ii dda ou vccicocies wakstrnnnsusdainte deseeesstekammicnden one $107,890.61 
Ee, SENIOR TNO O ond cccencctcadansenincwssaueseccccassaswsnas - _ 8,867.58 
Surplus to Policyholders...... .....0.-p- sss --- 103,923.08 


This Company being duly licensed and authorized to do business by the Auditor of West 
Virginia, is prepared to consider applications. Address all communications to 
C. A. VAN ANDEN, Manager, Cuicaco, ILL. 


HE N. T. R. UNION, 
PARENT OFFICE, Enrrance, 4o8 FELIX STREET, 


ST. JOSEPH, MO. 
LOSSES PAID, - - - : NEARLY $500,000.00 


The Union charges the exact cost of carrying each risk at the age of the member when 
assessed. No member is overcharged. No accumulation of money becomes necessary. 

The liabilities and the benefits are equally distributed, each member paying for exactly 
what he gets. 








RELIABLE AGENTS WANTED. RENEWAL INTEREST. 
New Features. Best Policy 


RAVELERS PREFERRED 
ACCIDENT ASSOCIATION, 

Orrice: 605-606 CHAMBER oF ComMERCE BLDo., CuIcaco, ILL. 

' OFFICERS AND DrREcTOoRs. 

J. B. Long, Real Estate, President and Treasurer. 
H. E. Brown (H. E. Brown Co.), Vice-President. 

E. W. Lowell, Hardware Merchant, Janesville, Wis. 

J. C.Shumway, with Horton. Gilmore, McWilliams & Co. 





W. A. Lowell, Secretary. 





S. S. Dunap, President. R, E. Park, Vice-Pres. Epcar S. WILson, Sec. and Treas. 
HE MACON FIRE INSURANCE CO. 
MACON, GA. 


CasH CAPITAL, $100,000. ORGANIZED 1886. 


Directors:—J.S, Baxter, R. H. Plant, S. Waxelbaum, S. S. Dunlap, H. J. Lamar, 
Jr., H. T, Johnson, M. Nussbaum, R. E. Park E. S, Wilson. 














Oct. 13, 1892.] 


THE SPECTATOR. ii 








Walworth Automatic Link Sprinkler 


FOR EXTINGUISHING FIRES, 
Patented October, 1883 ; August, 1885 ; May, 1887 





After the introduction of the Walworth Link 
Sprinkler into over one thousand establishments, 
we have no hesitation in stating that the Sprinkler 
of the future must have embodied in its construc- 
tion, the elements of the Link Sprinkler, viz.: It 
must be possible to open and clean each Sprinkler 
at will, to determine the condition of the seat, water, 
etc., to inspect or clean the working parts, and to 
apply as often as necessary new fusible links. 


WALWORTH MANUFACTURING CO., 


Nos. 14 to 20 OLIVER ST., - BOSTON, MASS. 


THE GRINNELL 


Px Automatic Sprinkler 
(3) 






A Positive Force, peculiar to the GRINNELL, 
and more effective than 200 pounds water 
pressure, severs the valve from its seat 


a when the solder melts, and thus 
= overcomes the acknowledged 
_—_ 

——S! 


danger of adhesion, 


Providence Steam and Gas Pipe Company 


Boston OFFICE, 173 Devonshire St. CHICAGO OFFICE, 115 Monroe St. 


Automatic Fire Alarm and Extinguisher Co., (Limited), 


413 Broadway, New York. Philadelphia Office, 49 South Fourth St. 
Pittsburgh, 64 Fifth Avenue. 





—THE— 


Employers’ Liability Assurance Corp’n, 


LIMITED, OF LONDON, ENGLAND. 
The Original and Leading Liability Company of the World. 


DEPOSITED IN UNITED STATES, $887,000.00. 





Policies issued giving full protection to Employers against loss by claims from 
Employees on account of Accidents, 


Employers with pay rolls of $1O03,000,000.00 already covered in the 
United States. Also insures Owners of Buildings for a nominal 
Premium against Claims and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION. 





ENDICOTT & MACOMBER, - - Boston, Mass. 
Managers for the United States. 





EDMUND DWIGHT, Jr., Gen’l Agent for New York, 


51 CEDAR STREET, NEW YorRK,. 
INCORPORATED IN 1865. 


GERMAN 


INSURANCE COMPANY, 


FREEPORT, ILL. 


Se I io his esi ctevcecinccdesersdbedeenieadceeeseses $200,000.00 
MRP. bo ciclglses uc 65.0.5 ec ALN oar en a eRe Ae depo 1,891,223.08 
DN cab Kcisacad coadccods aeamente vhrnkutieseenenett 654,029.78 
le, DO Ts Ts ic dcennesyasecccendockemeVeseseiacrs 2,745,252.86 


C. O. COLLMAN, President 
D. B. SCHULTE Treasurer. 


HENRY BAIER, Vice-President. 
WM. TREMBOR, Secretary 


*, M. HILTON, Assistant Secretary. 





THE 


FIDELITY AND CASUALTY CO. 


140 TO 146 BROADWAY, N. Y. CITY. 


Assets, $1,750,000.00 Surplus, $169,446.67 
Losses Paid, $3,350,000.C0 


CASUALTY INSURANCE SPECIALTIES : 
FIDELITY, — Benes of Suretyship for persons in positions 


CASUALTY _ Personal Accident, Plate Glass, Boiler, Ele 
+ vator, Employer's, Landlord's, and Common 
Carrier’s Liability. 





OFFICERS. 


WM. M. RICHARDS, President. ROBT. J. HILLIS, Secretary. 
GEO. F. SEWARD, Vice-President. EDWD. L. SHAW, Ass’t Secretary. 


DIRECTORS. 
Geo. S. Cor, Pres. American Ex, Nat. Bank. Witson G. Hunt, Retired Merchant. 
J.S. T. Srranauan, Pres, Atlantic Dock Co. Joun L. Kiker, - Of J. b.. & D.S. Riker. 
Avex. E. Orr, - - Retired Merchant. J. G. McCuttoucn, N. Y., L. EF. & W.R.R. 
G. G. Wittiams, Pres’t Chemical Nat. Bank. Ww. G. Low, 
J. RoGers MAxweELt, Pres. C. R. R.of N. J. Tuomas S. Moore, - Counsellor at Law. 


A. B. Hutt, - - Retired Merchant. Wm. M. RICHARDS, - - - President, 


H. A. Huribaur, - - Ketired Merchant. Gero. F. Sewarp, - - Vice-President. 





ESTABLISHED 1782. 


Phoenix Assurance Co. 


OF LONDON. 


FIRE INSURANCE ONLY. 


LOSSES PAID, - - - - OVER $65,000,000 


HEAD OFFICE FOR THE UNITED STATES: 


No. 67 WALL STREET, NEW YORK CITY. 


A. D. IRVING, Manager, E, B, CLARK, Asst. Manager 


Counsellor at Law. 











iv THE SPECTATOR. 
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ENN MUTUAL LIFE INSURANCE CO. | 


OF PHILADELPHIA, 
Office, Nos. 921 and 923 Chestnut Street. 
INCORPORATED IN 1847. ASSETS, $18,551,388 
PURELY MUTUAL. 





Surplus returned annually in reduction of Premiums or to increase Insurance. Policies non 
forfeitable by the rules of the Company. Endowment Policies 
issued at Life Rates. 


EDWARD M. NEEDLES, Presipenrt. 


H. S. Stepuens, Vice-President. Henry G. Brown, Secretary. 


JESSE J. BARKER, Actuary. 
EZRA De FOREST, General Agent, 13 Park Row, N. Y. 


ROVIDENT SAVINGS LIFE ASSUR- 
ANCE SOCIETY 
WANT GOOD AGENTS 


TO WORK THE 


RENEWABLE TERM PLAN, 


Which is the SAFEST, the CHEAPEST, and the FAIREST 


contract of Life Insurance attainable 


Home Office, 29 Broadway, New York.’ 


SHEPPARD HOMANS, Pres. 





WM. E. STEVENS, Sec, 





Safe. Conservative. 


VANSVILLE INSURANCE CoO.. 


EVANSVILLE, INDIANA. 
Paid-up Capital, $250,000.00. 


CITIZENS INSURANCE CoO.,, 


EVANSVILLE, INDIANA. 
Paid-up Capital, $200,000.00. 


Strong. 





FIRE, TORNADO, HULL AND CARGO INSURANCE, 
Agencies in State of Indiana only. 
BENNETT & ODELL, Managers. 








REINSURANCE. 


Any company desiring to reinsure its membership is invited to communi- 
cate with The Connecticut Indemnity Association of Waterbury, Connecticut. 
This company is AI in every particular. Its plans of insurance give perfect 
satisfaction and never disappoint. Rates are definite, and do not increase. 
Its policy returns dividends and provides cash values, paid up insurance and 
extension of insurance in case of lapse by application of member’s interest in 
surplus. Full payment of policies is guaranteed by a capital of $250,000.00 
and all assets and property of the company, 

Liberal inducements will be offered to managers of companies desiring 
to reinsure that have a healthy and well selected membership. 





ANNUAL STATEMENT 


ILLERS AND MANUFACTURERS 
INSURANCE COMPANY, MINNEAPOLIS, MINN. 


December 3ist, 1891. 


nek eo ensccecceccscccssceccseereses sees $482,250.83 
NR RH 664 40G ESOL N6 6c eadee sevens cone vaed 170,153.78 
Surplus....... bndea Sins c0 wees eaweses oGas 312,097.05 
LOGOS PIE. 220 cece cccccccccccssecescccvvees 586,463.97 
E. R. BARBER, - - - President. 
C.B,SHOVE, - - . . - Secretary. 





LAMO FIRE INSURANCE COMPANY, 
SAN ANTONIO, TEX. 


A Comparison of Eight Fire Insurance Companies doing the largest busi- 
ness in Texas. Drink in the facts, then draw your own conclusions in an 


impartial manner. 
General expense 
ratios of entire 


Net Premiums, Loss Ratios, 


\g 
Name. Texas. Texas, ; 
business, 

RS ae aa ee ee me $185,486 85 3 
London, L. & G..-.- BOS aS ne here 171,240 68 30 
SO Osc namenauencen 133,319 85 33 
OO See ae ee eae 107,565 111 34 
Sh = Saar eee 96,415 109 33 
a a 85,936 92 40 
tReet Ears 84,121 108 33 
ce: eee cuhiveeaas 80,276 55 28s 


PROMPT LOSS SETTLEMENTS A SPECIALTY. 


ee INSURANCE COMPANY 
OF BROOKLY), N. Y. 





Insures against Losses by Fire, Windsto~ as, Tornadoes, Cyclones and Lightning. 


New York Offices, - Stokes Building, Cedar Street, 
CASH CAPITAL, $1,000,000. 
cae Manele. Dinereiias TE, Wy is dc ccencenwcntttssiionsctwwascesccescossseses $5,187 ,26).60 


DIGS ican cncecccccccccccscoasccesnnneseeecsss nessa cccesoscasucesoscere 3,676,546.41 


ns a 00 DN iin cc cect icnnccitnctsnssescquewndsseness $1,510,721.19 


Losszs Parp Sinck ORGANIZATION, $41,920,753.53, 


ace FIRE INSURANCE CoO., 


Ss. C. 





CHARLESTON, 


E. B. HOLLINGS, President. 
J. H. BRUNING, Jr., Secretary. 





THE PIONEER OF INDUSTRIAL INSURANCE. 


HE PRUDENTIAL INSURANCE CoO. 
OF AMERICA. 
HoME OFFICE, NEWARK, N. J. 


JOUN F. DRYDEN, - . - - - - PRESIDENT. 
CE Pe a eee ane ae eae Ce ee he ee ee $6,889,674.32 
ea hteter occ ebeeesansoe ines > ee ea Mian reehelaaaa eee 1,449,057.06 

6,703,631.65 


628,000 POLICIES ISSUED DURING 1891. 
$2,079,669 PAID IN DEATH CLAIMS DURING 1891. 


It has issued nearly 4,500,000 of policies, and the total death claims paid 
amount to $9,031,715.00. Reliable agents wanted. 


CGILLIARD & DARK, INSURANCE, 


EsTABLISHED 1866, 





GENERAL AGENTS 
INDIANA INSURANCE CO. of Indianapolis, Ind. 
VERNON INSURANCE AND TRUST CO. of Indiana. 
INDIANA INSURANCE CO. of Ft. Wayne, Ind. 


GENERAL OFFICE, 


63 and 85 Bast Market Street, - | - Indianapolis, Iné 
ORTH BRITISH AND MERCANTILE 


INSURANCE CO. OF LONDON AND EDINBURGH. 
U. S. Branch, 54 William Street, - New York City. 
NEW YORK BOARD OF MANAGEMENT. 
SOLON HUMPHREYS, Esq., Chairman (E. D. Morgan & Co.) 

H. W. Barnes, Esq. Cuas. H. Coster, Esq. ( Drexel, Morgan &Co.) Davin Dowss 
Jr., Esq. _Jacop WENDELL, Esq. (Jacob Wendell & Co.) Cuas. Ezra Wuire, Esq 
Hon, Wa. Watporr Astor. Sam. P. BLaGpEN, Manager. Wm. A.FRaNcts, Ass’t Mana- 
ger. Wma. R. Ecker, Ass’t Gen’] Agt. H, M, Jackson, Secretary. 











